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OMHIKAHA/IbHI KOMYHIKALJT AK IHCTPYMEHT NIABULLEHHA
KOHKYPEHTOCINMPOMOMXHOCTI

Y emammi oocniooceno meopemuuni ma npukiaoui 3acaou 6NPOBAONCEHH OMHIKAHATLHUX KOMYHIKAYIL K IHCmpY-
Menmy nio8uueHHs: KOHKYPEHMOCHPOMOICHOCI NIONPUEMCTNG 8 YMOBAX Yupposoi mpancpopmayii. Ha ocrnosi ananizy
HAyKo8uUx 0dicepeil I CYyuacHO! NPAKMUKYU 8UOKPEMIEHO KIHUO08I BIOMIHHOCI Midic MPaouyitiHUMU iHMe2posanuM map-
KeMuH208UMU KOMYHIKAYIAMU A OMHIKAHANbHUMY CIMPAME2IaMU, AKYeHmyoyy y8ay Ha iXHiti K1iEHMOYeHMPU4HOCmi
ma opienmosarnocmi Ha OaHi. [Ipedcmasneno cmpyKmypHo-@QYHKYIOHANbHY MOOelb OMHIKAHAIbHOL 63a€MOOIL i3 CnoJicU-
sauamu, po3Kpumo ii nau8 Ha J10ANbHICHb 00 OpeHOy, 3pOCMANHA 00CA2I8 NPOOANCY MA KOHKYDEHMHe NO3UYII0B8AHHS.
Ocobnugy ysaey npudinerno poii yugposux nramepopm, CRM-cucmem i mexronoeiu Big Data y ¢popmysanti be3uiosHoi
KOMYHIKayiiHoi exocucmemu. Pesyremamu oocnioscenns niomeeposcyroms, wjo niONPUEMCIEA, AKI 8NPOBAONHCYIOMb
CKOOPOUHOBAHI OMHIKAHANLHI cmpamezii, 0eMOHCMPYIOmb 8Uly a0anmugHicms ma 3anydenicms xkiienmis. O6IpyHmo-
8AHO NPAKMUYHI PEKOMEHOAYil U000 BNPOBAOIHCEHHS OMHIKAHATIbHUX KOMYHIKAYIU 8 YKPATHCOKUX KOMNAHIAX 3 AKYEHMOM
Ha MeXHON02IYHY THpacmpyKmypy, OpeaHizayitiny inmezpayilo ma anarimuynHu cynposio. Mamepiaiu cmammi mo-
2HCYymob OYmMu KOPUCHUMU OJIsL HAYKOBYI8, MAPKEMON02I6 | cmpamezie Oi3Hecy, SKI WyKanms iIHHO8AYiliHi nioxoou 00 63a-
€MOOIi 3 Knienmamu ma 3abe3neuents cmaio2o po3eUMKY Ha KOHKYPEHMHUX PUHKAX.

Knrouosi cnosa: omuixanaibHi KOMyHIKAYIl, MApKeMUH208a Cmpamezis, Yyupposizayis, KOHKYPEeHMOCNPOMONCHICb,
xknienmcoruti 0ocsio, CRM, Big Data.

OMNICHANNEL COMMUNICATIONS AS A TOOL
FOR ENHANCING COMPETITIVENESS

In the era of digital transformation, the ability of enterprises to maintain competitiveness increasingly depends on
their adaptability to rapidly evolving consumer expectations and technological environments. This article explores
omnichannel communications as a strategic tool for creating seamless, personalized, and consistent customer experiences
across all points of contact—online and offline. By comparing traditional multichannel approaches with integrated
omnichannel systems, the paper highlights key distinctions in data synchronization, communication management, and
customer-centricity. A structural-functional model is presented to illustrate how omnichannel strategies improve brand
loyalty, customer retention, operational efficiency, and ultimately, market positioning.

Special attention is given to the role of advanced CRM systems, Customer Data Platforms (CDPs), and Al-powered
analytics in delivering personalized and real-time interactions. The study also examines the application of omnichannel
communications in various sectors—retail, banking, logistics—drawing on case studies from global (Nike, Sephora) and
Ukrainian (Rozetka, monobank, Silpo) companies. These examples demonstrate how coordinated digital ecosystems can
drive customer engagement and sustain business continuity, even under conditions of uncertainty and economic
disruption, such as war.

Despite the clear advantages, the article acknowledges key implementation challenges: high technological costs,
fragmented IT infrastructures, organizational resistance to change, insufficient data analytics capabilities, and
cybersecurity concerns. The paper proposes practical guidelines for overcoming these barriers in the Ukrainian context,
emphasizing the importance of strategic planning, cross-functional integration, and continuous improvement.

The findings suggest that omnichannel communications are not merely a marketing trend but a core competency for
modern enterprises aiming for sustainable competitive advantage in dynamic markets. The article concludes with
recommendations for further research, including the development of metrics for assessing omnichannel effectiveness and
strategies for scaling such systems in small and medium-sized businesses.

Key words: omnichannel communications, marketing strategy, digitalization, competitiveness, customer experience,
CRM, Big Data.
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IMocranoBka mpodaemu. CyuacHi TeHAEHIIT ndpoBi-
3a1il eKOHOMIKH Ta 3POCTaHHS KOHKYpEHLIl Ha rio0ajb-
HUX 1 JIOKQJIbHUX PUHKAX 3yMOBJIOIOTH HEOOXIIHICTh IT0-
IIYKY HOBHX MiIXOJIB JI0 OpraHi3amii KOMyHiKaiii Mix 0i-
3HECOM 1 crioXkuBavyamMu. TpaauniiiHi Mozei B3aeMoii, 30-
KpeMa OJIHOKaHAIIbHI Ta MyJIbTHKaHalIbHI CTparerii, moc-
TYIIOBO BTPavyarOTh €QEKTHBHICTh 4epe3 (parMeHTAIlI0
KIIIEHTCHKOTO JOCBIAYy Ta HECTPOMOXKHICTH 3a0€3MEUNTH
0e3mepepBHICTh 00CITYyTOBYBaHHS. Y IIbOMY KOHTEKCTI OM-
HiKaHaJIFHI KOMYHiKamii HaOyBaroTh OCOOIMBOTO 3Ha-
YEeHHs SIK Cy4acHa KOHILEIMIs YINPaBIiHHSA B3a€EMOJIEIO 3
KIIiEHTaMH, IO Tependayae iHTEeTpaIlito BCiX KaHaB KO-
MYHIKalii B €JUHY CHCTEMY.

[Monpu MBUKE NONIMPEHHS OMHIKAaHAIBHUX MiAXO0IIB
y MDKHapOZHiN npakTuili, B YKpaiHi iXHE BIIPOBaKEHHS
Mae (parMeHTapHHH XapaKkTep Ta CTHUKAETHCS 3 HHU3KOIO
Oap’epiB, cepen SIKMX — HEAOCTaTHIN piBeHb LU(PPOBOT
TpaHchopMariii manprueMCTB, OOMEKeHI iHBECTHIIHHI pe-
CypCH, OpTaHi3alliifHUl omip 3MiHaM Ta BIICYTHICTh KOM-
IUIEKCHOT aHAITUKY KJIIEHTCHKUX AaHux. Kpim Toro, 3amu-
IIAIOThCS MAJOMOCTIDKEHIMHU IUTAHHS OLIHKH BIUIUBY
OMHIKaHAJIBHOCTI HA KOHKYPEHTOCIIPOMOKHICTh KOMIaHIi i
Ta TOOYA0BU e(peKTUBHUX CTpATETiil ii BIPOBaIXKCHHS.

OTxe, icHye moTpeba y rmnboKkoMy HayKOBOMY aHai31
TEOPETHYHHMX 3aca]] Ta MPAKTUYHHUX IHCTPYMEHTIB OMHiKa-
HaJbHUX KOMYHIKaIliid, IXHbOTO MOTEHIiamy sl ITiJBU-
IIEHHS KOHKYPEHTOCIIPOMOKHOCTI MiATIPHEMCTB Ta (op-
MYBaHHS TI€PCOHATI30BAHOTO KIIIEHTCHKOTO JOCBiAYy B
yMoBax U(POBOi EKOHOMIKH.

AHani3 ocTaHHiX gociailkeHb Ta myOJaikauii. [Tu-
TaHHs €()EeKTUBHOCTI MapKETHHIOBUX KOMYHIKalii B yMo-
Bax NU(POBI3allii aKTHBHO IOCIHIIKYIOTHCS CYYaCHHUMH
HaYKOBIISIMH, SIKi PO3IIISAAIOTH SIK 3arajbHi 3acaiy iHTer-
pOBaHOT KOMYHIKalilHOT MOJIITHKY, TakK 1 ceundiky ii 3a-
CTOCYBaHHSl y KOHKypEHTHOMY cepenosuii. Tak, baxe-
pira K.B. ta ['mitenpkuit €.B. [4] HaromomytoTs Ha Bax-
JUBOCTI alanTamii KaHaTiB KOMYHiKamii 10 ocoOmuBocTeit
IHHOBAIIITHOTO MIPOAYKTY, MiAKPECITIOI0YN KIFOYOBY POJIb
CHHEpTii MK eJeMeHTaMU IHTErpOBAHOTO MAapKETHHIO-
Boro komiuiekcy. [lomiOHy mymkxy posBmBae i Iy-
menna O.B. [5], sika anami3ye cyuyacHi nudpoBi iHCTpyMe-
HTH MapKEeTUHTY, L0 NMOCWIIOIOTh €)EKTUBHICTH KOMYHi-
Kallii B yMOBax JUHAMIYHOTO PHUHKY.

VY po6oti Ky3smaxka O. [6] po3KpUTO MOTEHITIaT MapKe-
THHTOBOI KOMYHIKAI[IIfHOT MOJIITHKU sK 3aco0y IIiJBH-
LIEHHS] KOHKYPEHTHUX MO3UIIH MIANPUEMCTB, 0COOINBO B
YMOBax TOBEIIHKOBOI ippamioHadbHOCTI CHOXHBaya. AB-
TOp aKIEHTY€ yBary Ha ICHXOJIOTIYHHUX ACHEKTaX B3aEMO-
i1 3 ay TUTOPi€l0, 0 Mae 0COONHUBY HIHHICTD JJIs OMHIKa-
HaBHUX ctpateriil. ['epuakiBcrkuit O. [7] 3aiiicHIOE OIIi-
HKy TIepeBar i HEJONIKIB IHTErpOBaHOI MapKETHHTOBOI
CTpaTerii B pUTEIi, IEMOHCTPYIOUH, IO €PEKT BiJl KOMY-
HIKAIIIHHAX aKTHBHOCTEH 3HAYHOIO MipOIO 3aJICKUTHh BiJl
CTYIICHS iX y3TO/KEHOCTI MK PI3HUMH KaHAJTaMHU B3aEMO-
.

Pemerinosa T. Ta cniBaBTOpH [§] HArOMOMIYIOTH Ha He-
00Xi1THOCTI palliOHAILHOTO MPOESKTYBAHHS KaHAJIB MPOCY-
BaHHS /IS iHHOBAIHOI MpoIyKii, 0COOIMBO B yMOBax
B2B-punkis. ¥ cBoto yepry, Jlamayk A.C. i Jyo M.I". [9]
CHUCTEeMAaTH3YIOTh TEOPETHYHI Miaxonu 10 (opMyBaHHS

MEXaHi3My YIpaBJiHHS KOMYHIKaIlisIMA B yMOBax LU(po-
Boi TpaHchOopMallii, MiIKPECII0OI0YN BaXKINBICTh BHYTPIIII-
HBOT JIOTIKM KOMYHIKaI[IifHOTO MpoIiecy Ta Horo aHamiTH4-
HOTO CyNpPOBOJY.

3HaYHMI BHECOK Y PO3BUTOK TEOpii IHTErPOBAaHUX KO-
MmyHikauii 3pobneno # JKammak I.II. ta buukoBchb-
koto A.A. [10], AKi TpakTyIOTh iX SK IHCTPYMEHT IIiIBH-
meHHs e(heKTUBHOCTI (PYHKITIOHYBaHHS ImianprueMcTs. [1o-
ni6HO1 mo3utii notpuMyroThes Tepernt’ea H.B. ta [ase-
mpuyk €.0., sKi 3a3HaYaI0Th, 0 B yMOBaX IUQpOBi3armii
IHTETpOBaHI MapKETHHTOBI KOMYHIKamii TpaHcopmy-
IOTBCS B HAIIPSAMI MIEPCOHANI3AMi{, aBTOMATH3aLlii Ta aHai-
THUYHOT OPIEHTOBAHOCTI.

Bognouac, y pob6otax 3aitneoi O.1., XKocan I'.B. ta
UmwxkoBoi 0. [8] posrisinaeTbcsi BUKOPUCTAHHS TEXHOJIO-
riii Big Data sik iHCTpyMeHTY miJiBUIIIEHHS €(EeKTUBHOCTI
cTpaTeriii udpPOBOro MapKETHUHTY, IO MPAMO KOPEIIOE 3
17Ie€10 OMHIKaHAIBHOCTI K CHCTEMH 30WUpaHHs, 00poOKH
Ta Y3TO/KCHHS TaHUX Y MeXax Pi3HUX KaHawiB. L{fo mymKy
MATPUMYIOTE 1 pe3ynbraTé mociimkeras [losoxg T. Ta
Kocan I'. [9], sixi mOBOAATE e(DeKTUBHICTh HEHPOMAPKETH-
HTY SIK 32C00Y 3MIITHEHHS JIOSIIBHOCTI CIIOXKHBAYIB Y cepe-
JIOBHIII 3HAHHEBOEMHOT PO TYKIIii.

OTxe, MONpH aKTUBHY HAYKOBY yBary 0 TEMaTHKH 1H-
TErpoBaHUX 1 IUPPOBUX KOMYHIKalli#i, mpobieMa peaiza-
11ii caMe OMHIKaHAIIbHOI CTpaTerii K MiJIICHOTO IHCTpyMe-
HTY MiJBUIIECHHS KOHKYPEHTOCIPOMOXHOCTI MiAIpHEMC-
TBa 3aJIMIIAETHCS HEOCTATHHO PO3KPHUTOIO, 110 3YMOBIIIOE
aKTYaJIbHICTh MOAAIBIINX AOCTIIHKEHb Y IIbOMY HampsMi.

MeTo10 €TATTi € TOCII/KEHHsI CYTHOCTI OMHIKaHaJb-
HUX KOMYHIKalil sIK Cy4acHOTO IHCTPYMEHTY LH(POBOI
B3a€MOJIIT 13 CIIOKMBAaYaMHU, BU3HAYCHHS iXHBOT PO Y i
BUIIEHHI KOHKYPEHTOCIIPOMOXHOCTI MiANPUEMCTB, a Ta-
KOXX OOIpYHTYBaHHsS NPaKTHYHUX IiJIXOJIB JO BIIPOBa-
JUKEHHSI OMHIKaHaJIbHUX CTpaTeriii B yMoBax TpaHcdopma-

1ii pUHKY.
BukJjaa ocHOBHHX pe3yJabTaTiB JociaigxeHHs. OM-
HiKaHAIbHI KOMYHIKaIlii (aHTTI. omnichannel

communications) y cyJacHHX yMmoBax muposizamii 0i3-
HECy BHCTYMNAIOTh HE JIMIIIE SIK IHCTPYMEHT MapKeTHHTY, a
SK CTpaTEeTiYHUH MiaXia 10 3a0e3NeueH s HiTiCHOTO J0C-
Bify KilieHTa. Y HayKOBIH Ta MpUKIaIHIN JiTeparypi oM-
HIKaHAIBHICTh TPAKTYETHCS SIK 34aTHICTh KOMIaHIi 3a0e3-
neyyBaTH Oe3rnepepBHy, CKOOPIMHOBAaHY Ta MEPCOHAII30-
BaHy B3a€EMOJIIIO 31 CIIOYKMBa4YeM 4yepe3 Pi3Hi KaHaIH KOMY-
HiKaIil — OHJIAMH 1 o¢IaliH — 13 MOXJIMBICTIO BIILHOTO
Nepexoly Mi>k HUMH.

Konremnmisi OMHIKaHATBHOCTI € JIOTIYHIM IIPOJOBKECH-
HSAM €BOJIIOLIT KaHaliB B3a€MOIII 3 KII€HTAMM: Bill OIHO-
KaHATBHUX (single-channel) pimmeHs — Takux sK JHIIe
o(IaliH-TOPTIiBIA UM JHIIE CAWT — JI0 MyJIbTHKaHATBHUX
(multichannel) moneneii, xe mpuUCyTHI KijbKa KaHATIB, aje
BOHHU (DYHKILIOHYIOTh aBTOHOMHO. OMHIKaHaJIbHA MOJIENb
BIIPI3HSIEThCS TIIMOMHHOIO THTErpalli€lo KaHajiB, 10 3a-
6e3neuye yHiikoBaHU 00JIIK KITI€HTA, ICTOPIi HOro MOKY-
TIOK, TIEPEBAr i 3alMTiB HE3AJIEIKHO BiJl TOUKH JOTHKY.

Po3BHUTOK OMHIKaHAJBHUX CTpATETiil CTaB MOKIMBUM
3aBIJKH TEXHOJOTiuHOMYy mporpecy y cdepi CRM-
CHCTEM, aHATITHKH BEJIMKUX JIaHUX, IITYYHOTO iHTEJIEKTY,
aTGOpM eJIeKTPOHHOI KOMePIIii Ta MOOIJIBHNX JI0JIaTKIB.
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VY 1bOMy KOHTEKCTi OMHIKaHAJIBHICTh CTA€ HE JIUILE peak-
LI€I0 Ha 3pOCTAI0Yl OUYiKyBaHHS KIIEHTIB LIOAO IIBHJIKO-
CTi, 3pY4HOCTI Ta NePCOHANI3aIIii, ajie # CIOCOOOM i IBU-
LIIEHHS oTepaliifHoi eeKTUBHOCTI Oi3HeCy.

Ha paHHixX eTanax po3BUTKY OMHIKaHaJbHOCTI OCHOB-
HHUH aKkueHT poOuBcs Ha 3a0e3MeYeHH] NPUCYTHOCTI y Oi-
JBIIIN KiTbKOCTI KaHamiB. [IpoTe 3 yacoM KIIFOYOBHM YHH-
HUKOM YCIIITHOCTI CTaio came 00'€THaHHS JaHWUX 1 CHHX-
pOHi3awis MOCBioy KIi€HTa B peanbHOMY daci. Lle 3ymo-
BHJIO TIOSIBY HOBUX MOJIeNeii opraHizamii Oi3Hec-Iporiecis,
Opi€HTOBaHHMX Ha KiieHTa (customer-centric design), ae
KOMYHIKaIlisl, IpoAax, JOTiCTHKA i 00CITyrOBYBaHHS iHTe-
IPYIOThCS B €ZIMHUIA IPOCTIp.

TakuMm YMHOM, OMHIKaHaJIbHI KOMYHIKaIlii ChOTO/IHI €
HE JIMIIE TEXHOJOTIYHUM pIllleHHsM, a i (itocodiero Be-
JieHHs Oi3HeCy, J¢ CIOKMBay mepeOyBae B IIEHTpI, a Ka-
HaJIH € JIMIIE IHCTpyMeHTaMHu Juts popMyBaHHs cTablIbHOT
KOHKYPEHTHOI IepeBary.

V 1pakTHLi Cy4acCHOT0 MapKETHHTY HEPiZKO CIIOCTepi-
Ta€TbCAd IUIyTaHHMHA MK IOHSTTSMH «MYJIbTHKaHAJb-
HICTh» Ta «OMHIKaHAIBHICTB», X092 MK HHMH iCHYIOTBH
MIPUHITUIIOB] BIIMIHHOCTI SIK Ha PiBHI OpraHi3arlii KOMyHi-
KallilHOrO CepeloBHINA, TAK 1 3a CTYNCHEM BIUIHBY Ha

e(eKTHBHICTh B3a€MOJIIT 3 KJIIEHTAMHU.

MynbTHKaHaIbHA CTpaTerisi Inepeadadae BHKOPHUC-
TaHHS KiJTbKOX HE3aJIeKHUX KaHATIB JIJIs B3aEMOJIIT 31 CITO-
JKUBadYaMH — 1€ MOXYThb OyTH (i3W4HI Mara3uHW,
BeOCaiiTH, coIialbHI MEpexi, KOJ-IIEHTPpH, MOOITbHI 3a-
cTocyHkH ToIo. OCHOBHA XapakTepUCTHKa Takoi MoJeli
— aBTOHOMHICTb KaHaJIiB: IaHi PO KIIIEHTA, 1CTOPiI0 HOTo
B3a€EMO/IiH, pPiBEHb CEPBICY i YMOBH KyIIiBJIi MOXYTb Bifl-
PI3HSATHCS 3aJIeKHO Bif 00paHOro KaHary. Xo4ya MyJbTH-
KaHAJIBHICTh JI03BOJISIE PO3IMIMPUTH OXOIUICHHS DHHKY,
BOHA HEPIJIKO MPHU3BOANTH 10 (pparMeHTOBAHOTO KIIIEHTCh-
KOTO JOCBily, IO 3HMXKYE JIOSUTBHICTB 1 3aJJ0BOJICHICTh
CIOXHBAYa.

OwmHikaHaabpHa cTpareris (Tad. 1), HaBIIaku, OPi€HTO-
BaHa HA CTBOPEHHS €JIMHOTO IHTETPOBAHOTO KIIIEHTCHKOTO
CepeIOBUINa, JIe yCi TOUKH KOHTAKTY 3 KIi€HTOM (odraiiH-
1 OHJIAfH-Mara3uHy, 4aT-00TH, MECEHKEPH, TTOIITA, TIep-
COHaJIbHI KaOiHETH TOIIO0) MPALIOIOTH SIK YaCTHHH LLTICHOT
cucteMu. B OCHOBI OMHIKaHAJBHOCTI — I[CHTPAJIi30BaHE
YIpPaBJIHHS JaHUMH, 1110 3a0e3Ieuye IOCIiIOBHICTb 1 0e3-
MEPEPBHICTH JOCBIAY KIIIEHTA HE3AJICHKHO BiJ TOTO, 3 SIKOTO
KaHaJy po3rouasacs Horo B3aeMois.

Tabauys 1

IopiBHSJIbHY XapaKTEPUCTHKY JIBOX MYJbTHKAHAJIBLHOI TA OMHIaKAJbHOI cTpaTeriii

Kpurepiii

MyabTHKAaHAJIbHA CTpPaTeris

OwmHikaHaJbHA cTpaTeris

CrpykTypa KaHaJiB

He3sanexHi, 130J1b0BaHi KAaHAJIH

IHTerpoBaHi, B3a€Mo3aJIexkHi KaHAJIH

LleHnTpani3oBaHIiCTh JAaHUX Bincytas

IToBHa neHTpaTi3allist Ta CHHXPOHI3aIIis

KitieHTChKMI JOCBI

DparMeHTOBaHUMU

besnioBHwmiA, MepcoHANTI30BaHUI

YrpasniHHS KOMYHIKaIisMA 3a kaHanaMu

3a KIieHTaMu

I'Hy4YKiCTB | aTANTHBHICTD OobmexeHa Bucoka
PiBenb TexHOMOTIUHOTO po3BUTKY | CepenHiit Bucokuii
Loicepeno:ccopMOBaHO aBTOPOM
TakuMm YUHOM, OCHOBHOIO IEPEBArO0 OMHIKAHAIBHOI  COMIaAbHHX MEpex, oduiaiiH-mMarasuHiB — 1 GOpPMYyIOTh

Mozeni € ii 37aTHICTh (JOpMYBaTH IIHHICHI BiIHOCHHH 3
KJII€EHTaMH [UISIXOM TIIHOOKOI MepcoHai3aliii, iHTerposa-
HOTO CepBiCy Ta ajamnTamii J0 MoBexiHKOBUX 3MiH. Hato-
MICTh MYJbTHKaHAJIbHI MiIXOAW MOXYTH OYTH IOLiJIb-
HHUMU JIMIIE SIK €Tal Ha [UISIXY A0 MOoBHOI udpoBoi TpaH-
chopmartii 6i3Hecy.

EdexruBna peanizanis OMHiIKaHaJIBHOI CTpaTerii BUMa-
rae He JIMIIC HASSBHOCTI PI3HOMAaHITHUX KaHAJIB B3aEMOJIT
31 COXKMBAaYaMH, a i BUCOKOTO PiBHS iHTErparii indpopma-
LIITHUX CUCTEM, aHAJIITUKH IaHUX 1 TM(HPOBUX TEXHOJIOTIH.
VY 1eHTpi mi€l MoJeNli — TEXHOJIOTiYHa eKOCHCTEMa, SKa
JTO3BOJISIE BIICTEXKYBATH, OOpOOIATH i y3romKyBaTh BCi
TOYKH KOHTaKTy KJIIEHTA B PEXKUMI PEaTbHOIO Yacy.

OHIEIO 3 KIIFOYOBUX TEXHOJOTIH, 1110 JEKHUTH B OCHOBI
OMHiKaHaIbHOI KoMyHikamii, € CRM-cuctemun HOBOTO 110-
komiHHsA(Hanpuknaa, Salesforce, HubSpot, Zoho CRM),
SIKi 320€31eYyFOTh TOBHUH UK YIIPABIIHHS B3a€MOIEO
3 KJII€EHTOM, BKJIIOYAIOYH 1CTOPi0 MOKYIOK, 3alIUTH, PeaK-
Iii Ha MapKETHHIOBI KaMIaHii Ta MOBEIIHKOBI MOJEI.
Taki miaaropMu IHTErpyIOThCS 3 IHIIMMH CepBicaMu —
€JICKTPOHHOIO ITOIITOK, MECEHPKEPAMH, CHCTCMaMU e-
commerce, KOJ-I[CHTPAaMU — CTBOPIOIOYH E€TUHHNA TIPO-
¢bine KopucTyBaya.

Inmum  BakimBuM  komnoHeHToM € CDP-cucremu
(Customer Data Platform), sixi 06'eaHyrTb po3pi3HEHi
JoKepena JaHWX — 3 CalTiB, MOOUIBHHX JOJATKiB,
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yHi(ikoBaHe ysBIEHHs Tpo KiieHTa. lle nae 3mory He
JMIIE MTepCoHalli3yBaTH KOMYHIKallifo, a i OyxyBaTH mpe-
IHUKTHBHI MOJEII MOBEIIHKH.

3HauHy poJib y T00Yy10BI OMHIKaHAJILHOT B3a€EMOJIIT Bi-
JIrpaloTh TaKOX aHAIITHYHI IUIaThopMu Ha 0asi mTyd-
noro inTenekry (Google Analytics 4, Adobe Experience
Platform, SAS Customer Intelligence), sixi 1al0Th MOXITH-
BICTh MPOTHO3YBATH OYiKyBaHHS CIIOKHBadiB, aBTOMATH-
3yBaTH CETMEHTAIlif0, CTBOPIOBATH aJalTHBHI MapIIPYTH
B3a€MOJIii Ta ONITUMI3yBaTH PEKIaMHi OIOJKETH.

Cepen TpUKIATHUX IHCTPYMEHTIB OMHIKaHAJIHHOI
cTparerii MOKHa BUOKPEMHUTH:

e  MeceHnmkep-00TH Ta rOJI0COBI aCHCTEHTH, 110 aB-
TOMaTHU3yIOTh 00ciyroByBaHHs KiieHTiB (Viber bot,
Telegram bot, Google Assistant);

. CucremMu ynpaBiiHHS KOHTCHTOM 1 KaMIaHisIMH
(CMS, DXP), siki 103BOJISIIOTH CTBOPIOBATH yHi(iKOBaHi
TTOBITOMJICHHSI JUTS Pi3HUX KaHAJIB;

e  CepBicH PO3CHJIOK Ta TPUTEPHOTO MApPKETHUHTY
(Mailchimp, eSputnik), 0 cHHXpOHI3YIOTBCS 3 TOBEIiH-
KOBHMH JIAHUMH KOPUCTYBauiB;

e  Cucremu 00Ky ToBapiB i 3aMoBJIeHb (OMS), sKi
3a0e3MeuyroTh 0IHAKOBY 1H(OpMallito PO HASIBHICTS 1 J0-
CTaBKy B yCiX KaHajax;

e  InctpymenTH KiieHTChKOI miarpumku (Zendesk,
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Freshdesk), mo 103Bosisit0TE OniepaTopy 0a4nTH BCIO i1CTO-
Ppito 3BepHEHb HE3aJIeXKHO BiJI KaHAIY.

[HTerpariss nux iHCTPYMEHTIB y €IMHY TEXHOJOTIYHY
apxIiTEeKTypy Ja€ MOKIIUBICTh MIANPUEMCTBY peai3yBaTu
CIPaBXHIO OMHIKaHAJIBHICTB, 110 0a3yeThcsl Ha NPHUHIM-
max MepCcoHai3allii, aBToMaTu3allii, MOOITBHOCTI Ta 3BO-
POTHOTO 3B’SI3Ky B peaJlkHOMY Yaci.

VY cydacHOMY cepeOBHINI HaIJIUIIKOBOI iH(pOpMarii
Ta BHCOKOI KOHKYpEHINi KITi€HTCHKHHA IOCBin (customer
experience) cta€ KpUTHYHUM (DaKTOPOM, IO BH3HAYAE HE
JIMIIE MUTTEBE PILICHHS MPO KYIIBIIO, ajie il JOBrocTpo-
KOBY JIOSITBHICTE 10 OpeHny. OMHiIKaHaIbHI KOMYHIKAIii
OesnocepeIHbO BIUIMBAIOTh Ha (HOPMYBAaHHsS MHOBEAIHKU
CIOXHMBAYa, 30KpeMa Ha Horo o4ikyBaHHs, JOBIPY, IHTEpeC
JI0 TIOBTOPHOI B3aEMOJIIT Ta CHPUIHATTS LIIHHOCTI OpeHy.

[Mepenycim, MOKIUBICTH Oe3nepepBHOI B3aeMOIi de-
pe3 JCKiIbKa KaHAlB y 3pYYHUH JJIsl CIIOKKBAYa CIoCio
¢dopMmye BimUyTTS KOHTpOMO i kombopTy. Hampuknan,
KJTI€HT MOKE PO3II0YaTH 3HAHOMCTBO 3 TOBAPOM Y MOOLJIb-
HOMY ZI0JIaTKy, IPOJOBXUTH KOHCYJIbTYBaHHS y 4aTi 3 Me-
HEDKEPOM, a 3aBEPIINTH KYIIBIIIO B OQIaiiH-MarasuHi abo
OTpUMaTH TOBap 4Yepe3 momromar. Bes 1 B3aemogis,
SIKIO BOHA € IIUTICHOIO W CHHXPOHI30BAaHOIO, CIIPHiiMA-
€ThC SIK JIOTIYHA 1 IPOCTA, MiABUIYIOYH 3araJIbHUN PIBEHD
3aJJ0BOJICHOCTI.

Hocnimxenns McKinsey (2024) moka3yroTs, M0 Kilie-
HTH, SIKi B3a€MOJIIIOTh 13 OpEHIOM Yepe3 TpH 1 OiyIbIe Ka-
Hanu, Ha 25-30% dacrilne moBepTAIOTHCS 32 TTOBTOPHOIO
HOKYIIKOIO, HIXK Ti, XTO KOPUCTYETHCS JIHIIE OTHUM KaHa-
som. Lle cBiTYNTH MPO MO3UTHBHUI BIUINB OMHIKaHAJILHO-
CT1 Ha MOKAa3HUKY yTPUMaHHs KIIIEHTIB (retention rate).

Kpim TOro, 3aBIsIKM HAKOMMYECHHIO JTAaHUX PO MOBEII-
HKY KJI€HTIB y PI3HUX KaHaJax ITJIPHUEMCTBO MOXE 3a-
CTOCOBYBaTH II€PCOHAJII30BaHI MAapKETHHIOBI MOBIIOM-
JICHHSI, 1II0 BPAaXOBYIOTh HE JIMILE IHTEpeCcH KIIi€HTa, aje i
gac, KOHTEKCT 1 a3y Horo cnoxusuoi momopoxi. Lle, y
CBOIO YEPTy, HOCHITIOE e()eKTUBHICTD BIUTUBY KOMYHIKAIIii,
301TBITY€ piBEeHb KOHBEPCIi Ta 3HIKYE BapTICTh 3aITydSHHS
KII€HTA.

BaxmBuM acieKToM € i MiABUIICHHS PiBHS TOBIpH 10
OpeHay, sSIKe IOCATAETHCS 3aBSIKH PO30POCTi, LIBUIAKOMY
3BOPOTHOMY 3B’5I3KY Ta ITOCJIIJOBHOCTI JIifl Y BCIX KaHanax.
Skmo cnoxwuBay 0auuTh, 10 HOro nmpodiiemMa Moxe OyTH
BUpIIIICHA HE3AJICKHO BiJi 00PAHOT0 CIOCO0Y 3BEPHEHHS,
BiH CXHWJIBHHUI BBa)KaTH OpeH OLIBII HAMIMHUM 1 BiIKpPH-
THM JI0 JiaJiory.

BonHovac 3MiHa MOBENiHKH CHOXKHBa4Ya B YMOBaxX OM-
HiKaHAJILHOCTI BUMArae afamnTaiii 3 00Ky Oi3HecCy: KIIi€HTH
OYIKYIOTh MHUTTEBUX BIITOBIJCH, CaMOCTIHHOTO BHOOpY
[UIAXY B3a€MOJI1, iHAMBITyaTbHOTO MiIX0Y, THYYKOCTI B

OIIIaTi, IOCTaBII Ta cepBici. BincyTHICTH X04ua O OHOTO 3
OUIKYBaHHX €JIEMEHTIB IPU3BOJUTH 10 KOTHITHBHOTO IH-
COHAHCY ¥ MOTCHIIHOT BTPaTH KITi€HTa HA KOPUCTH OUTBIII
a/IalITHBHOTO KOHKYPEHTA.

TakuM YHHOM, OMHIKaHAIBHI KOMYHIKaIlii BHCTYIIa-
IO0Th MTOTY>KHUM 1HCTPYMEHTOM ()OPMYBaHHS ITPOAKTUBHOT
CIIO’KMBYOI MOBEIHKH, MO0 0a3yeThcsl HA KOMQOPTI, Tep-
COHai3amii, IIBUAKOCTI Ta eMOI[IHHOMY 3B’S3Ky 3 OpeH-
JIOM.

VY noby mudpoBoi Tpancopmariii KOHKYpPEHTOCIPO-
MOJKHICTb TIATIPUEMCTBA JieTalli YacTillle BU3HAYAEThCS HE
JIUIIE SKICTIO TMPOIYKII YW IIHOBOIO TMOJITHKOIO, a 31aT-
HICTIO KOMITaHil aanTyBaTUCS JI0 3MiH Y CITOKUBYiH ITOBE-
JUHII, TEXHOJIOTIAX 1 popmaTax B3aeMomii. Y MbOMY KOH-
TEKCTi OMHIKaHaJIbHI KOMYHIKallii CTaf0Th He JINILE MapKe-
THHI'OBUM 1HCTPYMEHTOM, a KJII0Y0BUM (hakTopoM popMy-
BaHHS i yTPUMaHHS KOHKYPEHTHHUX IIepeBar.

OpHi€10 3 TOIOBHAX XapaKTEPUCTHK KOHKYPEHTOCTIPO-
MOJKHOTO ITIPUEMCTBA € BUCOKHH PiBEHb KIIEHTOOPi€H-
TOBAHOCTI, SIKHH pealli3yeThCsl depe3 MepCOHaTi30BaHUI
MiAXiA, 3pyYHICTh KOMYHIKamii, MIBHIKICT OOCIyTOBY-
BaHHS Ta IOCIIIOBHICTP MIiii He3aJIe)KHO Bix 0OpaHOTO Ka-
Hary. OMHiIKaHaJIbHA MOJIENh JO3BOJISIE JOCITTH IBOTO Pi-
BHSI 3aBJISIKM 1HTErpanii iHpopmMaii npo KIi€HTIB, ONTUMI-
3anii MapHIpyTiB OOCIyroBYBaHHS Ta aBTOMaru3alii py-
THHHUX TIPOLIECIB.

[o-npyre, OMHIKaHANBHICTH  CHPUSIE MMiIBUIICHHIO
ornepaniiHoi ePeKTUBHOCTI. 30KpeMa, 3aBIAKU € TUHII CH-
cTeMi 00JIiKy 3aMOBJICHb, 3aI1aCiB Ta KOMYHIKaLliH, MiANpH-
€MCTBa MOXXYTh YHUKATH AyOJIFOBaHHS 3yCHIIb, 3HAXKYBAaTH
BHUTPATH Ha JOTiCTUKY, MiHIMi3yBaTH KiJTbKICTb IIOMIJIOK y
3aMOBJICHHSX 1 CKOPOYYBAaTH 4ac pearyBaHHs Ha 3allUTH
kimieHTiB. Lle HampsiMy BIUIMBa€e Ha peHTAOEIBHICTH 1 JO-
3BOJISIE PEIHBECTYBATH PECYPCH Y PO3BUTOK HOBHX Hampsi-
MiB.

Kpim Toro, oMHikaHaIpHI KOMYHIKamii IiJCHITIOIOTH
OpeHIoBY CTiHKicTh, 3a0e3Medyodn MOCTiIOBHY 1 eMo-
LifHO 3pO3yMily B3a€MOAII0 3 KIieHTOM. B ymoBax moc-
TilfHOTO iH(OPMALIHOTO IIyMy caMe IUTICHICTB 1 cTali-
JBHICTh Y KOMYHIKAISX J03BOJISIE KOMIIAHIT BUIUISATHCS
cepeJl KOHKYPEHTIB, (POPMYIOUH JIOBIpY Ta eMOLIHHY NpH-
XUJIBHICTB.

3 aHAJTITUYHOI TOYKH 30pYy, BIIPOBAPKCHHSI OMHIKaHa-
JBHOCTI BIJIKPUBAE JTOCTYH JI0 PO3IIUPEHOT aHATITUKH KJIi-
€HTCHKHMX JaHUX, L0 JIa€ 3MOTY IPOTHO3YBATH MOIMT,
ineHTH(IKyBaTH “By3bKi MicLs” B 00CIyroByBaHHI, BHSIB-
JISITH TIEPCTIEKTHBHI CETMEHTH CITO’KMBAYiB 1 OMEPATHBHO
KOPHUT'YBATH CTpaTerito po3BuTKy (Tabn. 2). Taka THydY-
KIiCTh € HEOOXiTHOIO YMOBOIO 30€peXeHHSI KOHKYPEHTHUX
MMO3MIiH B YMOBaxX TypOyJICHTHOTO PHHKY.

Tabauys 2

OcHOBHI B32€M03B’SI3KHM MiXk eJleMeHTaMH OMHIKaHAJIBHOI cTpaTerii
Ta KOMIIOHEHTAMM KOHKYPEHTOCIIPOMOKHOCTI

KoMIOHEHT KOHKYPEHTOCIIPOMOKHOCTI

BB oMHiKaHAJIBLHOCTI

KiienroopieHTOBaHICTh

[Mepconanizamisi, 3py4HICTh JOCTYITY, IIBUAKUI 3BOPOTHUH 3B’ SI30K

OnepariiiHa e eKTHBHICTh

LIeHTpanisauiﬂ JaHUX, aBTOMaTI/I3aLIi$I, CKOPOYCHHA BUTpAT

['HYYKICTb 1 aIaNTHBHICTh

PearyBaHHs B pealbHOMY 4aci, aHATITHKA OBEMIHKU

BpennoBa Kamitami3aris

Y3romKeHiCTh MECEIKIB, MMiABHIIICHHS JTOBIpH

InHOBaLIHHICTD

BukopucTaHHs! HOBITHIX HH(POBHUX TEXHOJIOTIH

Loicepeno: chopMOBaHO aBTOPOM

337



Ne 204, 2025

Exonomiunuii npocmip

OTKe, OMHIKaHaJIbHI KOMYHIKaLii HE JIMIIE MOKpaly-
I0Th KJIIEHTCHKHMI JIOCBiJI, alle i CTBOPIOIOTH (hYHAAMEHT
JUIsl TOBFOCTPOKOBOT KOHKYPEHTOCIIPOMOKHOCTI IIiJIIPH-
€MCTBa Yepe3 CUCTEMHY IHTerpallifo MapKeTHHTY, CEpBiCy,
AHAJITUKH Ta HU(PPOBUX PILICHB.

BrnpoBa/pkeHHsT OMHIKaHAIBHHUX —CTparteriii HaOyJo
IIMPOKOTO MONIMPEHHS B MPAKTHIII MIXKHAPOTHOTO Ta BIT-
YI3HSIHOTO Oi3Hecy, 30KpeMa B pHuTeiii, 0aHKIBCHKOMY ce-
KTOpI, JIOTICTHUII Ta eJIEKTPOHHIN KoMepii. Po3risa KoHK-
PETHHX KeHCiB JO3BOIISAE iIeHTH(DiIKYBATH THIIOBI ITiXO/IH,
TPYIHOILI i pe3yNbTaTH, [0 BUHUKAIOTH Y MPOIIeCi pearti-
3aI1ii OMHIKaHAJIBLHOCTI.

Mixuapoauuit goceia. Komnanis Nike € ogHuM i3 sic-
KpaBHX MPHKJIAJIIB BIIPOBAPKEHHSI OMHIKaHaJIbHOT MOJIEI.
UYepes mobinbHUit 3acTocyHok Nike Run Club, odimiiiauit
caiiT, Mara3uHu, ColliajibHI MEPEeXi Ta MapTHEPChKI IUIaT-
(GbopMH CHOXHBAY OTPUMYE E€IAWHHUI MEPCOHATI30BAHHUN
JIOCBiJI, 3aCHOBAHUH Ha HOT0 aKTUBHOCTI, TIOTIEPEIHIX T10-
KyTIKaX, TPeHyBaJIbHUX IIJIaHaX 1 HaBiTh reosokaii. L{e mo-
3BOJISIE OpeH/Ty HE JHIEe MPOaBaTH MPOIYKIIito, a i pop-
MYBAaTH TOBrOCTPOKOBY €MOIIIIHY MPHB’I3aHICTh KIIEHTIB
Io OpeHmy.

e ommu mpuknang — Sephora, MiXKHapoIHA Mepexa
KOCMETHYHUX Mara3uHiB, sika 00’ €Haa odraiiH-10CBi i3
IU(GPOBIMH CepBiCaMH: KIIEHTH MOXYTh TECTyBaTH KOC-
METHKY BipTyaJbHO Yepe3 MOOITbHHH 3aCTOCYHOK, OTPH-
MyBaTH PEKOMEHJallii, BiJACTHiAKOBYBaTH OOHYCH Ta PO-
OHUTH MOKYTIKH y OyAb-SKOMY 3pY9IHOMY JUI HUX (hopMaTi.
Taka ctpareris 3abe3neunia 3pocTaHHs KIII€EHTChKOT 0a3u
Ta CepelHbOr0 4eKy Ha HoHax 15% ympomoBx meprmx
JIBOX POKIB OMHIKaHAJILHOTO TIEPEXO/TY.

VYxpainceknit koHTekcT. [Tonpu BiiiHy, 6arato yxpain-
CBKHMX KOMITaHiH aKTUBHO IHTEIPYIOTh OMHIKaHAJIBHI CTpa-
Terii y cBOO AisUIbHICTE. 30KpeMa, Rozetka ycmimHo mo-
€lHye e-commerce miaThopMy 3 MOOUIEHHM 3aCTOCYH-
KOM, MapKeTIUIEHCOM, MEpeXel TOYOK CaMOBHBO3Y Ta
KIIIEHTCHKOIO MIATPUMKOIO Y YaTi, TEICPOHHOMY PEXHUMI i
conmeperkax. Kommanis BnpoBaamia cucteMy peKOMeHa-
1iit Ha Oa3i momepeTHixX 3aMOBJICHB, YHi(iKOBaHMIA KaOiHET
MOKYTI ¥ amanTUBHY JIOTiCTHKY, IO Jajio 3MOTy 30epe-
I'TH CTaOUIbHI 00CATH IPOAAXKY HABITH B YMOBaX BOEHHOTO
CTaHy.

[ npukinan — 6ank monobank, skuit He Mae di-
3WYHUX BiJJIIJIEHb, ajle MTOBHICTIO peajli3y€e OMHIKaHaIbHY
JIOTiKy 4epe3 MOOUIbHHI 3aCTOCYHOK, 4aT-00TH, rapsiay Jii-
Hilo, colianbHi Mepexi Ta e-mail. Best B3aemonist mo0ymo-
BaHa HABKOJIO KJIIEHTA: BiJl BIAKPHUTTS paxyHKy N0 Kepy-
BaHHA KEMIOEKOM, MATPUMKH, KPEAUTYBaHHS i peKOMEH-
namiit. e nmo3Bonmio OaHKY BHITH y JiEpH cepel yKpa-
fHcpkux digital-first 6aHKIB 32 KITBKICTIO aKTUBHUX KOpPH-
CTyBadiB.

VY ramy3i ¢ya-pireitry npukinagom € CUtbIo, SKe TOEI-
HY€ MEpeXy CylepMapKeTiB i3 MOOIIbHUM 3aCTOCYHKOM,
CHUCTEMOIO JIOSITBHOCTI «BracHU paxyHOK», OHJIaiH-3a-
MOBJICHHSIM, PEIENTYyPHOIO TIaTGOPMOI0 1 COMaTbHUMHU
MPO€EKTaMU. 3aBISIKK LIbOMY KOMTMaHisl GopMye He JIHIIe
3PYYHICTh, a W IIHHICHY B3a€MOJIiI0, IO MiJBUIIYE €MO-
IiiiHy BapTiCTh OpeHIy B 0YaxX KIIi€HTa.

TakuM 4YHMHOM, SIK YKpaiHCBKi, TaKk 1 MDKHapoaHi
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KOMIIaHii €MOHCTPYIOTh 31aTHICTh a/IalTyBaTH OMHIKa-
HaJIbHI pilIeHHs JI0 BIacHOi Oi3Hec-Mozeni, M0 J03BOJIsIE
M MOCHITIOBATH KOHKYPEHTOCIIPOMOXHICTh, THYUKICTh Ta
KJIIEHTOLIGHTPUYHICTh Y CKJIaJHUX PUHKOBHUX YMOBAX.

[Mompn oueBHHI MepeBarn OMHIKaHAIBLHOTO MiIXO.Y,
HOTo BIPOBAPKCHHS MOB’SI3aHE 3 HU3KOIO CUCTEMHHX BH-
KIIMKIB, II0 MOXXYTh CYTTEBO BIUIMHYTH Ha PE3yJIbTaTHB-
HICTH 1 cTa0impHICTH Oi3Hec-mozeni. Po3ymiHHA nHx
Oap’epiB € KPUTHIHUM TSI €(DEKTHUBHOTO CTPATETiYHOTO
IUTAaHyBaHHS.

1. Texniuna ckraonicme inmezpayii cucmem. OMHi-
KaHaJbHA CTpaTeris BHMarae TMHMOOKoi iHTerparii pi3Ho-
manitTHuX IT-cuctem: CRM, ERP, aHamiTHYHUX IIaT-
(dopm, e-commerce, KOHTAKT-I[EHTPIB, JJOTICTUYHUX MOJLY-
JiB ToIo. BincyTHicTh yHi(iKOoBaHMX cTaHAapTiB abo 3a-
crapina apxirekrypa IT-iHQpacTpykTypH Moxke HpHU3BO-
JUTH 10 (pparMeHTaIlii JaHuX, 3aTPUMOK y CHHXPOHi3aIlii
KaHAJTIB Ta 30UIbIICHHS Yacy pearyBaHHs.

2.  Bucoxa eapmicmv enposaodsicenna. IloOymosa
TIOBHOLIIHHOI OMHIKaHaJIbHOI TuIaTGOpMHU BHUMarae 3Had-
HUX IHBECTHILIH y TEXHOJOTII, HABYaHHS NEPCOHATY, TEX-
HIYHY MITPUMKY Ta MapKETHHTOBI KoMyHikatii. L{e cTBo-
proe Oap’epu BXOAY JJIsl MAloro # cepemHboro Oi3Hecy,
0COOJIMBO B yMOBaX CKOHOMIYHOI HECTaOIIBHOCTI YU
BiiiHH, SIK y BUNIAJKY YKpaiHu.

3. Opeanizayitinuii onip sminam. Tparchopmarris
KOMYHIKaI[iifHOT Mo/ieNi miAIPHeEMCTBA 3a4ilae BHYTPIIIHI
MIPOLIECH, POJIi IEPCOHAITY, IIPUHIUITN IPUUHSTTS PillleHb.
Be3 uiTkoi cTpaTerii 3MiH i 3aJydeHHs CiBPOOITHUKIB pH-
3K caboTaxy, HEMOPO3yMiHb a00 3HIKCHHS e(PEKTHBHO-
CTi poboTH 3pocTae. Y KOMIAHIAX 3 I€papXidyHOIO KYJIbTY-
pOI0 0COOJIMBO aKTyallbHUM € KOHQUIIKT MK TpaJuiii-
HUMH MiIXOAaMH 10 MPOAAXIiB i HOBHMH HU(PPOBUMHU
MIPaKTHKaMH.

4.  Heoocmamnill pieeHb ananiimuku ma nepcoHai-
3ayii. OMHIKaHaJIBHICTh BUMarae Bia Oi3Hecy He JHIe
300py, a i rmbokoi 00poOKH JaHUX JJIT CTBOPSHHS TIep-
COHAJTII30BaHOTO JOCBiMy. BificyTHICTh aHATITHYHUX HABH-
YOK, HesKiCHI ab0 HEMOBHI JaHi, a TaKOX IrHOPYBaHHS
npuHiumiB data-driven management Ipu3BOAATH 10 MIa0-
JIOHHMX KOMYHIKaIlilf, 1110 HIBEJIIOIOTh IIEpEeBaru CTpaTerii.

5. Pusuxu, nog’szami 3 xibepbesnexoio ma 3axuc-
mom nepcoranbHux oanux. YuM OiIbIIa KUTBKICTh KAHAIB
1 TOYOK BXOJAY /IO CUCTEMH — THUM OLIbINE TMOTCHIIHHUX
BpaznuBocTeil. HeoOXimHICTh JOTpHMaHHS CTaHAAPTIB
oesmneku (30kpema, GDPR abo ykpaiHChKHX HOpM MO0
TIEPCOHAIIBHNX JIAaHHX ), @ TAKOXK MOCTiiHE OHOBIICHHS CHC-
TEM 3aXHUCTy, CTBOPIOE JJOJATKOBE HABAHTA)KCHHS HA TEX-
HIYHI CITyXOH.

6.  Pospus midxc 0YiKy8aHHAMU KIIEHMIB | peaibHUM
ooceioom. SIKIO 3asgBiI€HA OMHIKAHAJIBHICTE BUABIIACTHCS
(hopMaTbHOIO — HAMPHUKIIAA, AaHI HE CHHXPOHI3YIOTHCS
MIX KaHaJlaMH, a KOMYHIKallisl He TIepCOHaIi30BaHa — KIIi-
€HT MOXE BTPaTHTH JOBIpYy 10 OpeHny. Taka «rceBroom-
HIKQHAJIBHICTE» MOXKE OyTH HaBiTh UIKiIJIMBINION, HIX
KJIaCUYHA MYJIbTUKAHAIBHICTb.

Y3aranpHEHO OCHOBHI PHU3MKH pealtiallii OMHIKaHaJb-
HOI cTpaTterii nmpezcrasiieHo B Tabu. 3:
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Tabnuys 3

Pu3uku peasizanii oMmHiKaHATBHOI cTpaTerii

I'pyna pusukis XapaKkTepucTHKA IloTeHuiiini HacaigKkK

Texuiuni HecyMmicHICTD crCTeM, BiACYTHICTD iHTErpaii 3601 B 06CayroByBaHHi, (hparMeHTAaIlisl JaHuX
dinancosi Bucoka BapTicTh BIPOBAKSHHSI 1 M ATPUMKH [TepeBuuenns 6wo/pKery, Heratusauii ROI
Opramuizarmiiiai Omip nepconaity, Opak KyJIbTypH 3MiH Husbka edexTnBHICTS TpaHcopMarii
Awnanitnaai BincyTHicTh iHCAHTIB, c1a0Ka CerMeHTAaIlis Hwusbka peneBaHTHICT KOMYHIKaITii
Kibepbesmeka BuTik maHux, 37aMH, BiACYTHICTh MpoTOoKoJiB 6e3neku | IllTpacdu, BTpara KoBipH, penyTamiiHi 30UTKH
Penyramiiiai HeBianoBiaHicTh 0OIITHOK 1 TOCBIAY KJIi€HTA 3HMKEHHSI JIOSUIBHOCTI, HETaTHBHI BiATYKH

Loicepeno: chopMOBaHO aBTOPOM

TakuM 4YMHOM, OMHIKaHaJIbHICTh HE € yHiBEepCalbHUM
pitieHHssM 0e3 pu3uKiB. BoHa BHMarae CUCTEMHOTO ITiJi-
XOJy, CTPaTeTriuHOrO IJIaHyBaHHSA W MOCTIHHOTO BIOCKO-
HaJICHHS, 00 MEPEeTBOPUTH CKIAJHICTh y KOHKYPCHTHY
nepesary.

BucnoBku. [IpoBeneHe IOCHiIKEHHS ITiITBEPIKYE,
10 OMHIKaHAJIBbHI KOMYHIKaIlii € He JIHIIe eIEMEHTOM CY-
4acHOT MapKeTHHroBOl crTparerii, a i KOMIUIEKCHUM
YIPaBIIHCBKUM 1HCTPYMEHTOM, 3IaTHUM 3a0e3NeuuTH
CTaJly KOHKYpEHTHY NepeBary MiApueEMCTBA B yMOBaxX L~
¢poBoi exoHomiku. OMHIKaHAJbHA MOJEIb JO3BOJISE
CTBOPHUTH OC3IIOBHHUIA KITI€EHTCHKHIA TOCBI/I, ITiABUIIUTH Pi-
BEHb MEpCOoHai3alli, ONePaTUBHO aJaNTyBaTUCS O 3MiH
MOBEIIHKY CIOXKMBaya Ta 3a0e3NeUuTH ¢PeKTUBHY iHTET-
patliro KOMyHiKaIiifHAX, JOTiCTHYHUX 1 CEPBICHHUX TIpOIIe-
ciB.

VY pesynbTaTi aHANi3y BCTAHOBJICHO, IO OMHIKaHAJb-
HICTh NO3UTHBHO BIUIMBA€ HA KJIIOYOBI KOMIIOHEHTH KOH-
KypEHTOCHPOMOKHOCTI i IIPUEMCTBA: KIIIEHTOOPIEHTO-
BaHiCTh, onepaliiiny eQeKTHBHICTh, THY4YKICTh, OPCHIOBY

KaITliTalmi3alilo Ta 3[4aTHICTH A0 iHHOBalid. BomgHowac
BIPOBAKCHHS! OMHIKaHAIBHOI CTpaTerii CymnpoBOIKY-
€THhCS HU3KOK TEXHIYHUX, OpraHi3amiifHuX, (JIHAHCOBHX i
pelyTamifHuX PU3UKIB, MO NOTPEOYIOTH KOMIUICKCHOTO
MiAXO0MY A0 1X imeHTH]IKaIil Ta YIIpaBIiHHS.

IpakTryHi KeiicH, PO3MIIAHYTI B TOCTIKCHHI, CBif-
4yaTh NpO €(EeKTHBHICTb OMHIKaHAJBHOTO MIAXOAY 5K B
MDKHapOAHOMY, TaK i B yKpaiHCBKOMY KOHTEKCTI, 30KpemMa
B Takux kommaHisx sik Nike, Sephora, Rozetka, monobank,
Cinpro. 1li mpukiagy 1eMOHCTPYIOTh 3IaTHICTh agamnTy-
BaTH OMHIKaHAIBHI PIllIEHHS 10 cTienn(iKi PUHKY Ta CTIO-
JKUBYMX OUYiKyBaHb.

VY nmojanbIIuX HayKOBUX JOCHIIPKCHHSIX AOLIIBHUM €
30CEepe/DKEHHs] YBarn Ha NOOY/Z0BI METPHK OLIHIOBaHHS
e(eKTUBHOCTI OMHIKaHAJbHUX KOMYHIKallill, aHawmi3l iXx-
HBOTO BIUIMBY Ha J>KUTTEBMH Luki kiieHta (Customer
Lifetime Value), a Takox po3poOri Moxeneil BrpoBa-
JOKEHHS JUTS T1IIPUEMCTB MaJIoro Ta CEpeHbOro Oi3Hecy.
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