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KOTHITUBHI MOAE/NI AK IHCTPYMEHT CTPATETN4YHOIO PO3BUTKY
nanPUEMCTB B YMOBAX HEBUSHAYEHOCTI

Y cmammi docridoceno cyuacni meopemuyni nioxoou 00 CmpameciuHo2o po3sumKy niONPUEMCIME 8 YMOBAX HeBU-
3HAUeHOCMI ma Ni0GUIYEHOI YyMaU8oCmi 3MIHU 308HIUHbLO20 cepedosuwya. [IposedeHo KOMNAEKCHU aHani3 OIsLIbHOCMIE
RIONPUEMCMBA, HA OCHOBI AK020 30IUCHEHO eKOHOMEMPUYHE MOOETIOBAHHS KIIOYOBUX CMpame2iyHux nokasuuxis. I106y-
008aHO MAMPUYIO eNacMUYHOCMel Ma KOSHIMUBHY MOO0elb, Wo 0al0 3MO2Y 8UABUMU NPUYUHHO-HACTIOKOSI 38 A3KU U
BUBHAUUMU HAUOIILW BRAUG0GI (haKmopu cmpame2iuHo2o po3sumky. Peanizoeano npoenos ounamiku noxasHukie iz eu-
kopucmannsam LSTM-mo0eni ma cyenapme mooenioganHs aibmepHamusHux mpaekmopii possumxy. Ompumani pe3yib-
mamu cmanu 0CHO8010 018 (POPMYBAHHA NPAKIMUYHUX PEKOMEHOaYiti Wo00 Nid8UeHHs eheKMUBHOCI CMpameziutHo2o
VIPAGniHHA 8 Ymosax yugposoi mpancgopmayii. Hailbinbwr eazomum pe3yiomamom € CeopeHHs IHMe2po8aH020 Koe-
HIMUBHO-EKOHOMIYHO20 [HCIMPYMEHMAPIo CMpameivHoi 0laeHOCMUKU, KU MOdice Oymu GUKOPUCIAHUN RIONPUEMCI-
8amu Yyupposoi ekoOHOMIKU 0151 OOTPYHIMYBAHHA AHATIMUYHUX DillleHb.

Knrwuosi cnosa: xoenimusre Mooent08anHs, elacmudHicimes, NPOSHO3YBAHHSA, NOBEOIHKO8I haKkmopu, yMO8uU HeU3HA-
YeHOCMmI.

COGNITIVE MODELS AS A TOOL FOR STRATEGIC DEVELOPMENT OF
ENTERPRISES UNDER UNCERTAINTY

Modern enterprises operate in an environment of high uncertainty and rapid market change, which significantly
complicates strategic decision-making. Traditional analytical approaches often fail to capture nonlinear and indirect
relationships between key performance indicators, limiting their usefulness for long-term strategic planning. In this
context, the integration of econometric analysis, cognitive modelling, and predictive analytics becomes increasingly
relevant, as it enables a more comprehensive understanding of strategic dynamics and supports more robust managerial
decisions.

The purpose of this study is to develop and substantiate an integrated cognitive-economic framework for modelling
the strategic development of an enterprise under uncertainty. The research methodology is based on a combination of
econometric modelling, elasticity analysis, cognitive mapping, neural-network forecasting using LSTM models, and
scenario analysis.

The study provides an empirical assessment of the enterprise’s economic activity, identifies key trends and structural
characteristics of strategic development, and reveals cause-and-effect relationships between strategic indicators. An
elasticity matrix and a cognitive model were constructed to analyse the strength and direction of interdependencies, while
an LSTM-based forecasting model was applied to predict the future dynamics of key indicators under alternative
development scenarios. Additionally, the proposed approach allows for the identification of strategic leverage points that
have the greatest impact on enterprise performance in the long term. The results demonstrate the effectiveness of the
proposed toolkit in capturing nonlinear relationships and assessing strategic risks under conditions of uncertainty.
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The practical value of the study lies in the applicability of the developed cognitive-economic toolkit for strategic
diagnostics and decision support. Its implementation enables enterprises operating in the digital economy to evaluate the
consequences of managerial decisions, design alternative development scenarios, and improve the accuracy of strategic

planning.

Keywords: cognitive modeling, elasticity, forecasting, behavioral factors, uncertainty

JEL classification: C22, D21.

IMocranoBka npo6aemu. CyuacHi nianpuemctsa Qy-
HKIIOHYIOTh B YMOBax IiJIBUILEHOT HEBU3HAYCHOCTI, JTU-
HaMIYHUX 3MiH 30BHIIIHBOTO CEPEOBHIIA Ta 3pOCTa0Y0]
CKJIaTHOCTI pUHKOBHX B3a€MOIiH, III0 CYTTEBO YCKIIATHIOE
MPOLIEC CTPATETIYHOTO IUIAHYBAaHHS Ta NPUIHATTA yIpaB-
JMHCHKUX pimeHb. TpaguiiiHi MIXoIu A0 CTPATETiYHOTO
aHaJlizy, 3aCHOBaHI MEpeBaXHO Ha JIHIMHUX MOAETAX i
CTaTHYHHUX MPUITYIICHHAX, HE JO3BOJSIOTH aJEKBATHO Bi-
IoOpa3uTH CKIIaJHI, HENiHIWHI Ta OlocepeIKoBaHi B3ae-
MO3B’SI3KH MK KJIIFOYOBUMHU MOKA3HUKAMHU IisUIbHOCTI ITiJI-
MPUEMCTBA, a TAKOXK HE BPaXOBYIOTh ITOBEIHKOBI Ta aja-
NTHBHI aCTIEKTH HOTO PO3BUTKY.

3a TaKUX YMOB 3pOCTa€ MoTpeda y 3aCTOCyBaHHI 1HTET-
POBaHMX aHANITHYHHUX IHCTPYMEHTIB, 3[JaTHUX IOEJHATH
C€KOHOMETPHUYHHUI aHali3, KOTHITUBHE MOJICIIIOBAHHS Ta
MIPOTHO3HI METOAN YacOBUX PAiB. Take MOeIHaHHS CTBO-
PIOE MOKIIMBOCTI IS OUTBII TOYHOT OIIHKY BIUTUBY (hak-
TOpiB, imeHTH(iKANii KPUTHUYHAX TOYOK CTPATETITHOTO
BIUIMBY, aHaJI3y ajJbTEPHATHBHUX CIEHApiiB PO3BUTKY Ta
(hopMyBaHHS OOTPYHTOBAHUX CTPATETIYHUX PIllICHb B YMO-
BaxX HEBU3HAUYEHOCTI.

AHaJii3 ocTaHHIX JociimxKennb i mydaikaniii. Ctpare-
TYHUE PO3BUTOK MiANPHEMCTBA € KOMIUIEKCHUM IIPOIe-
COM MiJEeCHPSIMOBaHHUX 3MiH, CIPSIMOBAaHHX Ha (Gopmy-
BaHHS JOBIOCTPOKOBHUX KOHKYPEHTHHUX IepeBar i 3abe3me-
YeHHSI CTIMKOCTI €KOHOMIYHOI CHCTEMU B YMOBaX MiHJIH-
BOTO CepeloBHINA. Y CyYacHIH eKOHOMIIll BiH pO3IIsja-
€TBCSL SIK Oe3NepepBHE aJaNTyBaHHS IiJIPUEMCTBA [0
3MiH 30BHIIIHBOTO Ta BHYTPILITHHOT'O CEPEAOBHILA IIISIXOM
(opMyBaHHs BIIIOBIIHUX PECYpPCHUX, OpraHizalliiiHUX,
TEXHOJOTIYHMX 1 yIPABIiHCHKUX pilreHb. Moro cyTHicTh
NOJIATAE B y3TOJUKEHHI CTPATETIYHUX IiJIeH 13 HassBHUM I10-
TEHIIaJIOM, PUHKOBUMH MOXJIMBOCTAMH Ta TCHICHIISIMU
mudpoBoi Tpancopmamii [1].

[MormmbneHHs TI00aNMizalifHIX TPOIECiB, 3pOCTAHHS
BOJIATIJIFHOCTI PUHKIB, TEXHOJIOTI4HI 3pYIIEHHS 1 3ar0CT-
PEHHS KOHKYpEeHIii (OpPMYIOTh CepeOBHILE IiABHIICHOT
HEBU3HAUEHOCTI, Y AKOMY CTpaTETidHi PIillIeHHS yXBaJIo-
I0ThCS 32 YMOB HeloBHOI iHpopmariii. 3a Takux yMOB He-
BU3HAYCHICTh MOCTAE HE JIMIIE 5K JUKEPEJIO PU3MKY, a SIK
YHHHHUK, 10 3yMOBIIIOE TOTPEOY B yIOCKOHAJICHHI METO/IIB
CTpaTeriYHoro aHaji3y Ta CUCTEM MPHUHAHATTS pimeHs [2].

Krnacuysi miaxoau 10 CTpaTerivyHoro po3BUTKY, 3aCHO-
BaHI Ha KOHIICTIIISIX CTPATETiYHOTO IUIAHYBAaHHS Ta Palio-
HaipHOTO BHOOpY, BKitoyann SWOT-anani3, noprdenpHi
MaTpHLi Ta MOJIeNli KOHKYPEHTHHX TepeBar. BogHouac 3i
3pOCTaHHAM CKJIQJHOCTI COLiabHO-€KOHOMIUYHHX TIpOIie-
CiB iX e()eKTHBHICTh 3HIKYETHCS, OCKUIEKH BOHH TIepeBa-
JKHO OPI€HTOBaHI Ha CTaTUYHI YMOBHU Ta HE BPaxOBYIOTh
HEJIHIHHICTD CTPYKTYPHHUX 1 HOBEIIHKOBUX (hakTopiB [3].

Y HayKOBHX MpaIfX YKPaiHCHKHUX 1 3apyOiKHUX JOCIHi-
nHUKiB, 30kpeMa T. Caari, P. Axcenpona, JI. @oppectepa,
K. Inena, JI.Tica, mnHWTaHHA CTpaTETiYHUX PIillIEHb,

CHCTEMHOI JWHAMIKM Ta €KOHOMIYHOTO IPOTHO3YBaHHS
PO3MIIAAIOTHCS SIK KIIIOYOBI JUIs 3a0€e31eYeHHs] KOHKYPEH-
TOCHPOMO>KHOCTI mifnpueMcTs. [lommpenHs HaOyu ana-
NITUBHI ¥ CIIEHapHI MOZEIi CTpaTeryBaHHs, y SKUX HEBU-
3HAUEHICTh PO3TIIANAETECA SK KII0YOBa 3MiHHA (GOpMy-
BaHHS THYYKHX 1 CTIHKHMX CTPaTETiuHUX CUCTEM [4].

BaxxnuBe Miciie y cydacHOMY TUCKYpCi 3aiiMaroTh IMo-
BEIIHKOBI IIIXOAH, IO BPaxOBYIOTh OOMEKEHY pallioHa-
JBHICTH, KOTHITUBHI CIIOTBOPEHHS Ta iH(opMariiiHy acu-
Metpito. Sk 3a3navarote Illecrak JI., Beryn C., mist uud-
POBUX MiANPHEMCTB, TIIAT(HOPM 1 MapKETIUICHCIB TTOBEIiH-
KOBI (haKTOpW MaroTh BHpIllIaJIbHE 3HAYEHHS, OCKIIbKH BH-
3HAYaAIOTh Peaklii KOPUCTYBaYiB i ANHAMIKY HOTIUTY [5].

VY 3B’513Ky 3 IMM 3POCTAE POJIb AHATITUYHUX 1 MOAEIIO-
I0YMX ITiAXOIB, 3AaTHUX BiITBOPIOBATH NPUYMHHO-HACTI-
JIKOB1 3B’SI3KM Ta OLIHIOBATH €(EKTH YIPaBIiHCHKHUX pi-
mieHb. Y HAYKOBIiH JiTepaTypi MIMPOKO 3aCTOCOBYIOTHCS
KOTHITUBHI MOJIeJNTi, €eKOHOMIKO-MaTeMaTH9HI CTPYKTYpH,
MOJIeNi YaCOBUX PSAMIB 1 CUMYJIAMIHHI MiAX0MH, sIKi 3a0e3-
MEYyIOTh OiNBII OOTPYHTOBAHE CTpaTerivyHe YIPaBIiHHS
CKJIQJIHUMH €KOHOMIYHMMU cucTeMamu [6]. CTpareriyauit
PO3BUTOK TiJIIPUEMCTBA OXOILIIOE (HOPMYBAHHS JIOBIO-
CTPOKOBHX OPIEHTHPIB, afanTallilo O PHUHKOBHX 3MiH 1
30epeKeHHs] KOHKYPEHTOCIIPOMOXKHOCTI. B ymMoBax 3poc-
TaK40i HEBH3HAYCHOCTI BiH MOTPEOy€E PO3IIUPEHOrO Me-
TOJIOJIOTIYHOrO anapary, 10 MOEJIHYE MOJIOKEHHSI €KOHO-
MIYHOT TeOopii, CTPaTeriyHOro YIpaBIiHHSA Ta KOHIEHIIii
CTIMKOCTI pO3BHTKY [7].

MonenoBaHHs CTPATETiyHOTO PO3BUTKY HaOyBa€e 0co-
OJIMBOTO 3HAUEHHSI, OCKUIBKH JIO3BOJISIE OLIHIOBATH aJIbTe-
PHATHBHI CIICHApii, PU3WKH Ta HACIIIKU YIPaBIIHCHKIX
pimens. CyyacHa cTpaTeriuHa aHaJliTHKA IHTETPY€E CTAaTH-
CTHYHI, €KOHOMETPHYHi, KOTHITUBHI Ta MPOTHO3HI Mij-
XOJIH, IO MiJBUIIY€E HAMIWHICTh Pe3yJbTaTiB i 3MEHIIYE
BILTUB HEBU3HAYEHOCTI [8].

Sk 3a3nadarote B.B. Mockanenko ta M. /. ['omneBcs-
KW, cTpaTeridyde ynpaBiliHHS PO3BUTKOM ITiINIPHEMCTBA €
KOMIUIEKCHHM TPOLECOM, CIIPSIMOBAHNM Ha 3a0€3MCUeHHS
KHUTTE3JATHOCTI, CTIHKOCT] Ta KOHKYpPEHTOCIPOMOKHOCTI
B yMOBax TypOYJICHTHOTO CEpelOBHIIA. 32 TaKHMX YMOB
3pocTae NoTpeda B THyYKHUX 1 aAalITUBHUX CTPATeTisX, 3/a-
THHUX BPaxOBYBaTH BHYTDIIIHI pECypcH Ta 30BHILIHI pH-
3uKH [9].

KittouoBy poie y Cy4acHHX MiIXOIax Bifirpae KOHIIe-
ISl AMHAMIYHUX 3/10HOCTEH, sSKa MiAKPECIIoe HeoOXil-
HICTh TIOCTIIfHOTO OHOBIICHHSI KOMITETSHIIIH 1 TpaHchopMa-
il pecypciB y BiAIOBiAb HA 3MiHH cepenoBuia. Bona po-
3TIIa€ CTPATETIYHUNA PO3BUTOK SIK TIporec imeHTrdikamii
3MiH, pearyBaHHs Ha HUX 1 3[1iICHEHHS BHYTPIIIHIX Tepe-
TBOpEHB [1].

JlocmiKeHHs iIHO3EMHHX aBTOPIB MiJTBEPIKYIOTh, 10
nudpoBa TpaHchOopMallis BUCTYIIA€ KaTali3aTOPOM PO3BH-
TKy JWHAMIYHUX 3Ai0HOCTEH, MiJBHUINYE TOYHICTH
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NIPOTHO3YBaHHS Ta €(QEKTHUBHICTh CTPATEriyHHUX pillICHb
[10]. V3aranpHeHHs nmx minxoniB B poborax Kosaus 3.,
Cappaka C. CBITYNTB, IO CTPATEri9YHNIT PO3BUTOK ITiIIPH-
€MCTBa B YMOBaxX HEBU3HAYEHOCTI Ha0yBa€ pHC KOMILIEK-
CHOT CHCTEeMH, Y AKill OEIHYIOThCS THYYKICTh, aHATITHY-
HICTb 1 3MATHICTH 710 CTPYKTYPHHX TepeTBopeHs [11, 12].

Hesupimena npoGiema mosirae B TOMy, II0 B Cydac-
HUX JOCIIKSHHIX CTPATErigHOTO PO3BUTKY MiAMIPUEMCTB
AQHANITHYHUN 1HCTPYMEHTapiii 3acTOCOBYETHCS 130JHO-
BaHO, MEPEeBaXHO 0e3 00’e€qHaHHS B €AWHY cuctemy. Lle
00MeKye MOXITUBOCTI a€KBAaTHOTO BpaxyBaHHs HeIiHiH-
HUX 3B’SI3KiB, PI3HUX MTOBETIHKOBUX YNHHHKIB Ta HEBU3HA-
YEHOCTI, 10 3HAYHO 3HIDKYE SIKICTh CTPATEridYHuX pillleHb
Ta e(h)eKTHBHICTb JIOBrOCTPOKOBOI'O IIAHYBaHHS B YMOBaX
JMUHAMIYHOTO 30BHIIITHHOTO CEPEIOBHIIIA.

MerTa cTaTTi — y3araJbHEHHS TEOPETUYHHUX MOJIOKEHB
Ta PO3POOJICHHS KOMIUIEKCHOTO KOTHITHBHO-CKOHOMIiY-
HOTO IHCTPYMEHTapil0 CTPATEriyHOTO MOJENIIOBaHHSA B
yMOBaxX HEBU3HAUEHOCTI, SIKUH MOETHYE €KOHOMETPUYHHUN
aHaJli3, eMaCTUYHICHUH MiIXi1, KOTHITUBHI KapTH Ta Mpo-
THO3YBaHHS YaCOBHX PSIB JUIS HiITPUMKH CTPATETIHHOTO
PO3BHTKY IIiIIPUEMCTBA.

Memoou oocnioscenns. Y MOCTIIKCHHI BUKOPHUCTAHO
€KOHOMETPHYHI METOIM IS KiTbKICHOI OIIHKH BIUTUBY
KITFOYOBUX (PaKTOpiB HA CTPATETi4UHI MOKA3HUKH PO3BUTKY
MiATPHEMCTBA. 30KpeMa, JIOT-JIOT perpeciiiHi Mojaeri BU-
KOPHUCTaHO JIJIsl aHAJII3y eaCTHYHOCTEH CTpaTeriyHuX Io-
Ka3HMKIB Ta iHTepHpeTanii HeMiHITHNX 3aJeKHOCTEH MiXK
3MmiHHuMH, a VIF-giarHOCTHKY — U1 BUSBIEHHS W yCy-
HEHHS MYJIBTHKOJIIHeapHoCTi (hakTopiB y Mozensix. Kope-
JSIIHHUN aHai3 3aCTOCOBAHO 3 METOIO IOTIEPEIHBOTO Bi-
n0opy 3MIHHMX Ta imeHTHOIKamii HaWOUIBII 3HAYYIINX
B32€MO3B’SI3KIB MIXK CTPATErYHUMH 1HANKATOPAMH.

JIist BiATBOpEHHS MPUYMHHO-HACIIIKOBHUX 3B’S3KiB Ta
aHaJi3y CTPYKTYPHOI AWHAMIKM CTPATETi4YHOTO PO3BUTKY
MiAIPUEMCTBA BUKOPUCTAHO METOAN KOTHITHBHOTO KapTy-
BaHH, 110 JO3BONWIO (DOpMaITi3yBaTH B3a€EMOIII0 €KOHO-
MIYHHX, MTOBEJIHKOBHX 1 YIPaBIiHCEKUX YHHHHKIB Y Me-
xKax equHOl Moxeni. IIporHo3yBaHHS 4acoBUX pAIIB pea-
mizoBaHo Ha ocHOBI LSTM-He#poHHHX Mepex 3 METOI0

SiNgeqson = Sin(2m
COSsonson = COS(2m

ae:

OIHIOBaHHS MaiOyTHROI AWHAMIKH KIIOYOBHX ITOKa3HH-
KiB Ta MOJIEITIOBaHHS aNbTEPHATHBHUX CIICHAPIiB CTpaTeri-
YHOTO PO3BUTKY B YMOBAX HEBH3HAUYEHOCTI.

Buksag ocHOBHMX pe3yJbTaTiB aocaigxeHHs. Jloc-
JimKeHHsT 0a3yeThesl HA MiSUTBHOCTI MignpueMcBa y chepi
iHpOpMaiHHUX TEXHOJOTIH, Oi3HEeC-aHANITHKH, IUPPO-
BUX CEpBICIB 1 aBTOMaTH3allil MPOILECiB YNpaBIiHHA Ja-
HuMU. [liampueMcTBO Crieniai3y€eTbesi Ha pO3poOIeHHI
IHHOBALIHHKUX MTPOTrPaMHUX MPOAYKTIB, IHTErpaliitHUX pi-
IIeHb, KOHCAITHHTOBHUX MOCAyT y chepi mudpoBoi TpaHc-
(dopmaii Ta aHaJITHYHUX CUCTEM JUIsl Oi3Hecy.

KommaHist akTHBHO BIIPOBAKY€E LU(PPOBI TEXHOJIOTIT B
VIOpaBIiHCBKI, (DIHAHCOBI Ta OMEpalliifHi MPOIECH CBOIX
KIIIEHTIB, IPOTIOHYIOYH KOMIUICKCHI PIllIeHHS IS OTITHMI-
3amii 6i3Hec-TPOIIeciB, MiABUIICHHS €(PEKTHBHOCTI yIIpaB-
JiHHS, 300py Ta aHaJi3y BEJIMKUX MacuBiB 1aHUX. OCHOB-
HUMH HaNpsMaM# JisUTbHOCTI MiIIMPHUEMCTBA € PO3po0-
JICHHSI IPOTPaMHOr0 3a0e3NeUYeHHs], BIPOBAKEHHS CHC-
TEeM aHATITUKH JTAaHUX, O13HEC-KOHCANTHHT y cepi iHpop-
MaIiifHIX TEXHOJOTiH, miATpuMKa BeO-TuIaThopM, Kepy-
BanHsa IT-iHpacTpykTyporo Ta po3podka pimeHs Ha 6a3i
MTYYHOTO iHTEJICKTY.

Jlst o0y TOBM KOTHITHBHO-EKOHOMIYHOT MOienti 0yIto
BUKOpHCTaHO iH(opManiiiHo-aHATITHYHY 0a3y MignpHeEM-
CTBA, IO OXOILTIOE SIK KiJIbKICHI, TaK 1 SIKICHI MOKa3HUKH,
sIKi BiTOOpaxaroTh (HiHAHCOBO-EKOHOMIYHI, MOBEIIHKOBI
Ta PUHKOBI XapaKTePUCTUKH AisUTbHOCTI. Jl0 BUXITHHX Ja-
HUX HaJeXaTh HACTYIIHI 3MIHHI: KUIBKICTh IUIATHUX KOPH-
CTyBayiB, CEPEAHIO BapTICTh MAaKETiB MOCIYT AJS Pi3HUX
CETMEHTIB KJI€HTIB, TOKa3HUKHN MOBTOPHUX ITOKYTIOK, KOE-
¢imieET yTpUMaHHS KIEHTIB, 00CAT PEKIAMHUX OTOJIO-
IICHb 1 BUPYYKY B HAIIOHANBHIIM BaioTi. YCi MOKa3HUKH
B3STO MOMICSYHO MPOTSATOM OCTaHHIX TPHOX POKiB (2022-
2025).

[ouaTkoBuii HaOip AaHWUX OYJIO MPHUBENEHO IO aHAI-
THYHOT'O ()OpPMaTy 3 METOIO IOAANBIIOr0 MO0y IyBaHHS KO-
THITUBHO-EKOHOMIYHOI MOJIEJIl CTPATeriyHOrO PO3BUTKY
HiINPUEMCTBA.

Jnst ypaxyBaHHSI CE30HHHMX KOJIMBaHb CTBOPEHO JIBI ra-
PMOHIYHI 3MiHHI:

- MonthNum\12)
- MonthNum\12),

- MonthNum — nopsiikoBuii Homep Micss (Bix 1 go 12).

Juis crabinmizanii aucnepcii Ta mepexoay 10 MOJENi y
BIZTHOCHHUX 3MIHaX yCi OCHOBHI KUIbKICHI TOKa3HUKH OyJH

MepeTBOPEHI 3 JOMOMOT0I0 HaTypaIbHOTO Jiorapudma:

In(X) =In(X + 107°)

JonaBanuss manoro uucia (/07%) 3acrocoBaHO JuIst
YHUKHEHHS MaTeMaTHYHOI TNOMWJIKM TIpH OOYMCICHHI
In(0). ¥V pesynpraTi oTpuMaHi JorapudmidHi 3MiHHI MO-
JKHa IHTEepPHpeTyBaTH SK EeIacCTHYHOCTi, TOOTO BiZHOCHI
3MiHHM IJTFOBOTO ITOKa3HUKA IIpH 3MiHi (hakTopa Ha 1%.

Jns  rpynu  niHoBMX  3MiHHMX ~ AvMoPrice S,
AvMoPrice M ta AvMoPrice L moOymoBaHo MaTpuIro
MapHUX KOPEISILii, sIKy moJaHo Hikue (Tadm. 1).

3HaveHHs Koe(ilieHTIB Kopemsuil nepedyBanu y
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Mexax 0.20-0.58, mo cBiTIHTH PO BiACYTHICTH MPOOIEMH
MYJIbTUKOJIHEApHOCTI (Tab. 2).

Ho oummeHoro w©Ha0Opy MAaHUX MJOAAHO 3MiHHI
sin_season, COS_season, a TAaKOX yci JorapudmiuHi Bepcii
KUIBKICHUX TOKa3HUKIB. PiHAIBHMNA nataceT MICTATH 18
3MIHHHX, € TOBHICTIO TOTOBHUM J10 TOOYI0BH 0aratodakTo-
pHOI MoerI.
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Tabnuys 1
MaTpuus NonapHuX KopeJsiliii rpynu niHOBUX 3MiHHHX
IMoka3znux AvMoPrice_S AvMoPrice_M AvMoPrice_L

AvMoPrice_S 1 0.41 0.24

AvMoPrice_M 0.41 1 0.58

AvMoPrice_L 0.24 0.58 1
Hoicepeno: chopMoOBaHO aBTOpaMU
MopenbHe mpencraBieHHs npobiemu crpareriunoro  (Retention), gacToTa MOBTOPHUX MTOKYIIOK

PO3BUTKY MiJIPUEMCTBA HAa OCHOBI KOTHITHBHOTO ITiIXOJLY
nepenoavae 1moOyJOBY KOTHITUBHOI KapTH, IO BimoOpa-
’Ka€ IPUYUHHO-HACIIKOBI 3B’ 13KU MK KJIFOUOBUMH BHY-
TPILIHIMH Ta 30BHIIIHIMH (aKTOpaMH JisUTbHOCTI HiIpH-
€MCTBA.

KoruiTiBHa KapTa Ma€ TpH piBHI 3MiHHHX:

»  3osuiwHnitl pieens (ek302enHi haxmopu) — MaKpo-
€KOHOMIYHI NOKAa3HHUKH, 10 HE KOHTPOJIOIOTHCS ITiIIPH-
€MCTBOM, ajie BH3HAYAIOTh 3aralbHi YMOBH (PYHKIIIOHY-
BaHHS: iHQIIALISA, KyITiBeTbHA CIIPOMOKHICTD, BaJIFOTHI KO-
JUBaHHSA, piBeHb 0€3p00ITTs, IHIEKC CIIOKUBYOI TOBIpH.

»  [logedinkosuil pisens (endocenni paxmopu Opy-
2020 NopsI0Ky) — 3MiHHI, 1110 BiIOOPaKaloTh pEaKiito KOpH-
CTyBauiB 1 JUHAMIKY aKTUBHOCTI Ha ruaTdopmi: KiIbKICTh
riaTHuX kopuctyBauiB (PaidSellers), yrpiumanHs kiieHTiB

(RepeatPurchases), kinbkicts oronomens (AllAdverts).

»  @inancosuil pisens (pe3yibmamueHi NOKA3ZHUKY)
— KIHLIEBI pe3yNbTaTH IisUIbHOCTI IMiIIPHEMCTBA, SIKi Bi10-
OpakaroTh Horo epekTuBHICTh: Bupyuka (Revenue), npu-
OyTKOBICTb, YaCTKa PHHKY.

3B’SI3KM MIX BYy3JIaMH KOTHITHBHOI KapTH MaloTh SIK
OpsSMUH, Tak 1 3BOPOTHHIA xapakrep. [lingBUIICHHS IH Y
HIDKHbOMY cerMmeHTi AvMoPrice S 3umxye Retention i
PaidSellers, Toni sik 3pocTaHHs LiH y IpeMiaJbHOMY Cer-
MeHTi AvMoPrice L mo3uTuBHO BILIMBa€E Ha BUPYUYKY Oe3
CYTTEBOT'O CKOPOYCHHSI KIIEHTCHKOT 6a3u. [loBTOpHI TOKY-
KM TiACHITIOIT Retention, Mo cripusie moaaibIiiomMy 3po-
CTaHHIO TOXOIB.

Hwmx4ve mogano skicHy MoJIeh KOTHITUBHOT KapTH J10-
ciimkenns (Tabi. 2).

Tabnuys 2
KorniTuBHa KapTa cTpPaTeriyHoro po3BUTKY MiANPUEMCTBA
BrimBawumnii paxrop | / LHinboBuii mokasHuk Retention PaidSellers Revenue

AvMoPrice S (uiHa HIKHBOTO CETMEHTA) - -

AvMoPrice M (11iHa cepeJHEOTO CETMEHTA) -

AvMoPrice L (mina npemiym-cermenra) +
RepeatPurchases (moBTopHi NOKyIIKH) + + +
AllAdverts (3araipHa KiIbKICTh OTOJIOIICHB) * + +
PaidSellers (xinbKicTh IUIATHUX KOPHCTYBAUiB) + +
Retention (yTpuMaHHs KOPUCTYBadiB) + +

Lowcepeno: po3pobIeHO aBTOpaMu

BisyanbHe mpencTaBieHHS KapTH IEMOHCTPYE Hei-
HIMHICTh CHCTEMHU, J€ 3MiHA OJHOI'O €JIEMEHTA IHIIIIOE Ka-
CKa/1 B3a€EMHHUX 3MiH, popMmyroun crabinizyroui Ta gectadi-
ni3ytoui KoHTYpH (Tab1. 3).

[Ticns eramy KoOpensLiHOTO aHami3zy, SIKUi T03BOJIUB
ineHTH(}IKyBaTH KIIOUOBI 3aJIE)KHOCTI MK IMOKa3HUKAMH,
Oyyno chOpMOBAaHO CTPYKTYPy CKOHOMETPHYHOI MOJENI,
0 ONKHCYE B3a€EMO3B’S3KHM MIDK  IMOBEAIHKOBUMH,

k
InYt- :Bo"l'] ZZﬁj |an,
j=1

Jc:

[iIHOBUMHU Ta (hiHAHCOBUMH (PaKTOpaAMH CTPATETIIHOTO PO-
3BUTKY MiANPHEMCTBA. Moens modyaoBaHa y J0r-J10T (o-
pMari, 110 Jjae 3MOTY IHTEpIIpeTyBaTH OTpUMaHi Koediie-
HTH SIK €aCTMYHOCTI — BIJHOCHI 3MiHHU pe3yJbTaTHBHUX
3MIHHHX y BIJIOBib Ha 3MiHY (akTOpiB Ha OJUH BifCO-
TOK.

VY3araneHeHa (opMa BUKOPHCTaHOI perpeciiHoi Mo-
JIeJIl Ma€ BUTJISA:

t + ﬁsin Sint + ﬁcos COs; + &t

— Y, — pe3ynbraTBHA 3MiHHA Y MOMEHT 4acy t (yTpUMaHHS, KiJIbKICTh ITATHUX MIPOJABIIB a00 BUPYUKa),
- Xj — Gaxropni 3MiHHi (iHOBi, IIOBEIHKOBI, CTPYKTYpH),

—  sing, €oS; — Ce30HHI KOMIOHEHTH Sin;f0; season,cos.fo; season,
-~ Bj — mapameTpu MOJIEN, IO IHTEPIIPETYIOTHCS K ENACTUIHOCTI,

- &; — BUTIAJKOBA MMOXHOKA.
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V nor-nior cnenugikamii koediuieHT f; Mae npsame

_ dInY;

TIIyMauCHHA €JaCTUYHOCTI:

AY,
Y

b =amnx, ~ 2%,

TOOTO f3; MOKa3ye, Ha CKiIbKHM BiJICOTKIB 3MiHUTBCS Pe-
3yNbTaTUBHA 3MiHHa Y, mpu 3mini axTopa X;, na 1 %.

CtpykTypa MO OXOIUTIOE TPH B3a€MOTIOB’ sI3aHi Pi-
BHI, III0 BiATIOBialOTh KOTHITUBHIN JIOTIiIli TIepexoay Bix
MTOBEIIHKOBUX MEXaHi3MiB /10 (hiHAHCOBUX pe3yiIbTaTiB.

1.  Mooers ympumanna kopucmysauie (Retention

Model).

Xt

Onucye BIUIMB I[IHOBHX 1 MOBEIHKOBUX YUHHUKIB HA
CTaOUIBHICTh KIIEHTCHKOI 0a3u. 3anexxHa 3MiHHA —
Retention, HE3aJICHKHI: In_AvMoPrice_S,
In_AvMoPrice_M, In_AvMoPrice L,
In_RepeatPurchases, In_AllAdverts, In PaidSellers. Mo-
JIeTb TTOKA3Ye, K [IHOYTBOPEHHS Ta aKTUBHICTh KOPUCTY-
BaviB (pOPMYIOTH JOBTOCTPOKOBY JIOSITHHICTb.

Retention = ay + alnAvMoPriceS; + a,InAvNoPriceM, + azlnAvMoPricelL,
+aylnRepeatPurchases; + aslnAllAdverts, +aglnPaidSellers,
+azsin, + agcos, + £®

2.  Mooenw kinbkocmi niamuux kopucmyeauis (Paid
Sellers Model).

BimoOpaxae BIUIMB MOBEAIHKOBUX 1 MIIHOBUX (haKTOPiB
Ha KOHBEPCII0O KOPHCTYBadiB y IUIATHHKIB. 3ajiexHa
3smiaHa — In PaidSellers, me3amexwi: In_ AvMoPrice S,

In_AvMoPrice_M, In_AvMoPrice L,
In_RepeatPurchases, In AllAdverts. Monens mo3BoIsie
OLIIHHUTH, SIK IOBTOPHA aKTUBHICTh CTUMYJIIOE 3POCTaHHS
TUTATHOI 0a3u, TOAI SIK IMiABHUIIEHHS IiH MOXe ii CKopody-
BaTH.

InPaidSeller, = yq + y1lnAvMoPriceS; + y,InAvNoPriceM, + yzlnAvMoPriceL,
+y,InRepeatPurchases, + ysinAllAdverts, + ygsin, + y;cos, + &

3. Mooenw supyuxu (Revenue Model).

Buznauae BIUIMB yTpUMaHHs, KUIBKOCTI IUIATHUKIB 1
LIHK MPEMiajIbHOTO CerMeHTa Ha ()IHAHCOBI pe3yJbTaTH.
3anexna 3MmiHHa — In_Revenue in Currency, He3anexHi:

Retention, In_PaidSellers, In AvMoPrice L. Mopens ne-
MOHCTPYE, SIK CTPYKTypa KJII€HTChKOi 0a3u Ta IiHOBa I10-
JiTuka GOopMyIOTh JOXOH MiAIPUEMCTBA.

InRetention, = &y + §Retention, + &,InPaidSellers, + §3lnAvMoPricelL,
+68,5in, + 8scos, + &, ReY

BukopucranHsi oOLiHEHMX 3HaueHb Retention, Ta
InPaidSellers, BinoOpaxae iepapXidyHy KOTHITUBHY CTPY-
KTYpY, 1¢ (hiHaHCOBI Pe3yJIbTATH € HACIIITKOM paHille 3Mo-
JISIbOBAHKUX TIOBEIIHKOBUX 1 MacmTaOHUX e()eKTiB, a He
3aJ1al0ThCS TIPSIMO €K30I'€HHUMH (DaKTOpaMH.

V Mmogeni Retention HaliBakIMBIIUMU YMHHUKAMU €
sorapuMu CepeHIX I[iH MAKETIB 1 aKTHBHICTh MPOJABIIB
(tabn. 2.4). 3pocTaHHS IIHM Yy HIKHBOMY CETMEHTI
(AvMoPrice S) 3HmXKye yTpUMaHHS, TOAI SIK IIHU Y BEJIH-
KoMy cermeHTi (AvMoPrice L) craTHCTHYHO HE BIUTHBa-
I0Th Ha HBOT'O — «KUTW» MEHIII YyTJIHBi 10 BapTocTi. [Toka-
3K RepeatPurchases Mae mo3uTBHUNA eeKT, IO MiAT-
BEPXKY€ BIUIUB JIOSUTBHOCTI.

V mopeni PaidSellers i mMamux i cepeqHix makeris
MalOTh BiJl’€EMHHH BIUIMB: TIOJOPOKYAHHS 3MEHIIYE KiJlb-
KIiCTh IJIATHUX TPOJABIiB. HAaTOMICTh aKTUBHICTh MPOJIaB-
LiB 1 TOBTOPHI MOKYNKH 30UIBIIYIOTH iX YHCIIO, IO CBil-
YHTh PO BAXKIIMBICTh MacIITaOHOI Ta CTablIbHOT 0a3u Ko-
pHCTYBayiB.

Y mopeni Revenue HaiOimpIIUMU paiiBepaMu € TPo-
rHO30BaHi 3HaueHHs In_paid_sellers_hat Ta Retention hat
— TOBENIHKOBI MOKa3HUKU (OPMYIOTH OCHOBHY HYaCTHHY
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Joxonmy. JlonaTkoBo MO3WTHBHO BIUIMBAE IIiHA BEIMKOTO
naketa (In_ AvMoPrice L): Bucokuit ARPU npemiym-cer-
MEHTA ITiIBUIIY€ 3aTajJbHAN TOXiM, 0 MiATBEPKYE CTpa-
TET1YHY 3HAYYIIICTh «KUTIBY.

IIpoBeneHe MoaeNIOBaHHS TO3BOJIIIO KiTHKICHO OITi-
HHUTH B32€EMO3B’SI3KM MK KJIFOUOBUMH TTOBEIIHKOBUMH Ta
(hiHaHCOBMMH MOKa3HUKaMK HianpueMcTa. OTpuMani pe-
3yJIBTaTH Ha/IaJIM 3MOTY [IEPETBOPUTH KOHLIENTYaJIbHY KO-
THITUBHY cxeMy (Tabii. 3) B €eKOHOMETPHYHY MOJIEINb, OLi-
HHUTH €JIACTUYHOCTI BIUIMBIB Ta MOOYZyBaTH OCHOBY JUIS
CIIEHapHOTO MPOTHO3yBAHHSI CTPATETIYHOTO PO3BUTKY. Pe-
3yJIBTaTH MOJENIOBAaHHSA 300pa3uMO y BHTTISAI KOTHITHB-
HOI MaIlM 3 HASBHUMH CJIACTHYHOCTAMH (TabiL. 3).

Y wmarpuni emactuaHOCTeH (Tadn. 4) mpencTaBIieHO
Tpu pe3yibTaTHBHI 3MiHHI: Retention, PaidSellers Ta
Revenue, 1110 0XOIUTIOOTE MTOBEAIHKOBUH i piHAHCOBHIA pi-
BHI Mojeni. Takuii hopMaT 103BOJISIE OJHOYACHO OIIHUTH
npsiMi ¥ ormocepeKoBaHi BILUIMBH (GakTOPiB Ta BimoOpaxae
KOTHITUBHY JIOTIKY CTpaTeriuHOi MOJEJl PO3BHUTKY IiJfl-
pHEMCTBA.
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Tabnuys 3
KornitTuBHa mana ejacTuaHocTeil
dakrTop — Retention — In_PaidSellers — In_Revenue
In_AvMoPrice_S -0.21 -0.38 —
In_AvMoPrice_M — -0.19 —
In_AvMoPrice_L — — +0.27
In_RepeatPurchases +0.34 +0.11 —
In_AllAdverts -0.09 +0.24 —
In_paid_sellers +0.18 — —
Retention_hat — — +0.32
In_paid_sellers_hat — — +0.49

Loicepeno: po3podIeHO aBTOpaMU

s Iinosi paxmopu

Pe3ynbraTi miATBEpKYIOTH HAsIBHICTD 1IHOBOI cerme-
HTamii monuty. 3MiHHa In_ AvMoPrice S mae 3Hauymmii
HeratuBHHK BIIMB Ha Retention (-0.21) i PaidSellers (-
0.38), Tomi sk In AvMoPrice M cnabko 3HUXYE
PaidSellers (-0.19) 6e3 BBy Ha Retention. IIpemians-
HUI cerMeHT pearye iHakme: In_ AvMoPrice L mo3utuBHO
kopedroe 3 Revenue (+0.27), oo cBiq4uTh Ipo HU3BKY eJ1a-
CTUYHICTb «KHUTIB» Ta MOXJIMBICTH MiABHUILEHHS JOXOIIB
4yepe3 MpeMiyM-LiHOy TBOPEHHSL.

s Tosedinxosi paxmopu

RepeatPurchases minsumrye Retention (+0.34) i
PaidSellers (+0.11), ¢GopMmyroun JOSIBHICTH 1 CTAICTh
wratHOi 0a3u. AllAdverts 30ibITye KiTBKICTh IIATHUKIB
(+0.24%), ane memo 3HIKYe Retention (-0.09), mo moxe
OyTH HACNIIAKOM PHHKOBOTO NMEPEHACHYCHHS. 3pOCTAHHS
PaidSellers (In) Takox mincumoe Retention (+0.18), dop-
MYIOUH MEPEKeBi ePEeKTH.

% Qinancosi hakmopu

®dinaHcoBa miacHcTEMa BimoOpakae TpaHchopmaliio
MOBEIIHKOBHX 3MiH Y JOXIJHICTh: MigBHUIICHHS Retention

Ha 1% 30inpmrye Revenue na 0.32%, a PaidSellers hat Ha
0.49%. Ot1xe, Revenue BUCTynae iHTETpaJIbHUM ITOKa3HH-
KOM, 1[0 aKyMYJIFOE BIUTUB LIHOBHX Ta MOBEIIHKOBUX (a-
KTOPIB 1 IEMOHCTPYE i€papXiuHy B3a€MO/III0 KOMIIOHEHTIB
MOJIEII.

11106 BioOpa3uTH BCIO JIOTIKY IPOBEAEHOTO MOJAEIIO-
BaHHA M00Y/JOBaHO Mi/ICYMKOBY KOTHITUBHY Mally, siKa I10-
Ka3ye KIJIIOYOBI 3B’SI3KM y BHUIJISAI CXEMH, A€ KOXKHa CTpi-
JIKa BiNoBiae omiHeHOMY eekTy Mixk (pakTopamu Ta pe-
3yJITATUBHUMH 3MiHHHMH (puc. 1).

Ha cxemi moegHaHO TpH roJIOBHI OJIOKM MOJIEIIi: IiHOBI
MTOKAa3HUKH, TOBETIHKOBI METPHUKH Ta (DiHANBHI pe3yib-
TaTH AisUTbHOCTI maTdopmu. JKoBTi IpSIMOKYTHHKH O3HA-
YalTh TPU OCHOBHI 3anexHi 3MiHHI — Retention, Paid
Sellers i Revenue. Cipi 6;0ku BigoOpaxaroTh BUXiIHI da-
KTOpH, SIKi BIUIMBAIOTh Ha Wi pe3ysbTaTH. CTpinku Mix
0JI0KaMHM MTOKa3yIOTh HANpsM Ta IHTEHCHBHICTh BIUIUBY, a
YHCIIOBI 3HAYCHHS OIS CTPLIOK BiAMOBIIAIOTH BETHUNHAM
€JIACTUYHOCTEH, sIKi OyJI0 OTPHMAHO ITijl 4ac perpeciiHoro
aHawi3zy.

~0.32%
I Average Monthly Price
—— -oag% - A
Average MEntth Price 027% —— Revenue — |
+0.49%
Average Mgnthly Price < -0.38% N Paid Sellers O Repeated Purchases
Ha,
&+ e
+08% ,.n"-"}>
o 1 |-
i /
All Adverts - Retention
-009%  —

Puc. 1. KorniTuBHa kapTa Mojeni
loicepeno: po3poOIeHO aBTOpaMu

Sk BUAHO 31 CXeMH, HaWOUTBIINN MO3UTUBHUI e(eKT
Ha Revenue mae KUIBKICTh IIATHUX MPOJABIIB. 30ib-
menHs Paid Sellers npuBoIuTE 0 MOMITHOTO MPHPOCTY
BUPYYKH, 110 LIIKOM y3TOJDKY€ETHCS 3 JIOTIKOIO (YHKIIIO-
HYBaHHS MapKeTiuieiicy. BomHovac cepeHs IiHa Beu-
KOT'0 TTaKeTa TaKO)X Ma€ MO3UTHBHHUI BIIMB Ha Revenue,
X04a ¥ 3HaYHO MeHmHWi 3a Macmrabom. s cepenmHix

MAKETIB CIIOCTEPIraeThCsl CIa0Ke HEraTMBHE pearyBaHHS
BUPYYKH, IO MOXe OyTH HACNIJKOM IEBHOI YyTJIMBOCTI
MPOJABLIB JI0 L[LOI'O CErMEHTA LIiH.

VY Gunoui Paid Sellers nominye eheKT NOBTOPHUX TTOKY-
MOK, sSKWi 3a0e3redye CcTaOiIbHUNA 1 MOMITHUN MPHPICT.
L{inu Manoro Ta cepeHbOro MAKETiB, HABIAKH, 3MCHIIIY-
FOTh KUIBKICTh IDIATHUX IIPOJABINB, IO CBIAYUTH IIPO
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BUCOKY €JIaCTHYHICTh IIbOTO CErMEHTa J0 I[IHOBHX 3MiH.
OO0csr ycix OroJIoNIeHb TAaKOXX Ma€ HEBEIUKHHA MO3HUTHB-
HHUH BIUIMB, MiATBEPPKYIOYH POJIb AKTHBHOCTI IPOJABIiB
y MacmraOyBaHHI I1aTHOT Oa3u.

Retention, cBo€t0 yeproro, pearye Ha akTUBHICTh KOPH-
CTyBauiB Ta SKICTh B3a€MOAIi 3 IIaTGOpPMOI0. 3pOCTaHHS
KUTBKOCTI IIATHUX TPOJABINB i MOBTOPHUX IOKYTIOK ITif-
CHIIIOE yTpUMaHHA. BoxHowac cepenmHs IiHa Maioro ma-
KeTa Ma€ HeTaTUBHUI BIUINB, IKUH MOKe OyTH TIOB’ I3aHHHA
31 3HIKEHHSAM JIOCTYITHOCTI CEpPBICYy IUISI YaCTHHHA KOPHC-
TyBadiB. O0CST OroNONIeHb (hopMy€e cIadke HeraTUBHE pe-
aryBaHHS, 110 BKa3y€e Ha MOXIIMBE IIEPEBAHTAXEHHS KaTe-
ropiit a00 KOHKYPEHIIIIO 32 BUIUMICTb.

VY naHuX MapKeTIUICHCy MOKHA IOMITUTH, 110 PeaKIii
MPOJIABLIIB YaCTO PO3TATYIOTHCS Y Yaci, CE30HHICTB 3Millly€e
TPEH/IU, a OKpeMi e(eKTH HPOSBISIOTHCS 13 3aTPUMKOIO.
Yepes 11e cTaTU4YHA MOJIEb YK€ HE Ja€ MOBHOI KapTHHHU,
a/pKe HE BPAaXOBYE THEPIIHICT 1 KOPOTKI MEPioAn 3MiHH
aKTUBHOCTI.

Came ToMy Ha 1IbOMY eTari OyJ0 BHKOPHUCTAHO HeEMW-
porny mepexxy LSTM. Bona 306epirae inpopmariro mpo
MOTIepeTHI 3HAYCHHS IMOKA3HUKIB 1 Mam’aTa€ MOCITiIOB-
HICTh TOJiH, IO TO3BOJISAE TOYHIIIE BIATBOPIOBATH JWHA-
Miky. JlaHi Oymno nepeTBopeHo y popmart, mpunaTHHA s
pexypenTtHoi HelipoHHOi Mepexi. LSTM He mparifioe 3 ok-
PEMIMH TOYKaMH PsILy, a OUiKy€e Ha BXO/I1 YaCOBI ITOCITI0-

CrocTepekeHb. Y poboTi Oyno 0O6paHO AOBKUHY BiKHA y 6
MICSIIIB, IO J03BOJISIE BPAXOBYBATH SIK KOPOTKOCTPOKOBI
3MiHM TOBEiHKA KOPUCTYBadiB, TaK i 3arajibHi TEHICHIIII.
Jlorika moOyTOBH BiKOH TOJISATAE y TOMY, IO 3aMiCTh OJI-
HOTO MICSIIS Ha BXOJIi TTOJAETHCS MATPHUILT PO3MipoM 6 *
N, ne N — KiJbKICTh CTaHAaPTU30BaHUX O3HaK. Ha ocHOBI
LILOTO OJIOKY MOJIEJIb TPOTHO3Y€E 3HAUCHHS IOKA3HHUKIB Ha
HaCTYITHHUH, ChOMUI MICSILIb.

PesynbraToMm € Tpu MacHBH: MAaTPHIlS HABYAIBHUX I10-
CITITOBHOCTEN X, BEKTOP-MIIICHD Y, Ta KiJbKICTh TIOCIIT0-
BHOCTEH, IO BiIIOBia€ KiTBKOCTI IOCTYITHUX «BIKOH.
Take moganasa mauux mossoisie LSTM-moneni mam'srat
ToTIepeTHI 3HAYEeHHS Ta BUKOPUCTOBYBATH iX IS POPMY-
BaHHS MPOTHO3Y, IO MPHUHITUIIOBO BiApi3HsE 11 Bix perpe-
CITHHX METOJIB, JIe KOKEH NepioJl pO3TIIAIA€THCS 13011b0-
BaHO.

Ha ocHoBI miaroroBieHoi BUOIpKU Oysi0 chOopMOBaHO
apxitekrypy LSTM-moneni. Y 11bOMy TOCTIXKCHHI BOHA
CKJIQJIAETHCS 3 OCHOBHOTO IIapy, a TAKOXK J10JJaHO IPOMIXK-
HUH IIIBHAN 11ap, SIKUi JomoMarae y3arajibHUTH iHPOp-
Manito nepen ¢opMmyBaHHIM (iHambHOrO MporHosy. Ha
BI/IXO}Ii MOJ€CJIb TCHEPYE OJHOYACHO TpHU 3HAYCHHA: MPO-
THO3 KoeQiIlieHTa yTpUMaHHs, IPOTHO3 KLTEKOCTI INIATHHX
MIPOAABIIIB Ta MPOTHO3 BUPYUKH.

I'padixu MpOrHO3HUX 3HAYEHB, CITIBCTABICHUX 3 (ak-
THYHHMU 3HAYEHHSIMU 1M0JaHO y (puc. 2 — puc. 4)

BHOCTI, SKI MICTATh TEBHY KiJBKICTh IOTIEpPEIHIX
Retention: Fact vs Predict
0.6200 1 —8— Fact Retention
0.6175 - Predict LSTM
0.6150 1
z
£ 0.6125
c
S 0.6100 4
=
£ 0.6075 A
L7
o
0.6050 |
0.6025
0.6000 -
> ] NG ) o el >
6”‘0 cf’ﬁ c"’g c:“:\’ 6\9 6\:\’ 0*’9
o v o7 el el ol o
A > »® »® »® 2 »
Month

Puc. 2. YrpumanHs KiieHTiB: (aKTUYHI Ta IPOrHO3HI 3HAUCHHS
Horcepeno: po3podIeHO aBTOpaMU

Paid Sellers: Fact vs Predict

9300 +
9200 1
9100 +
9000 ~
8900 +
8800 4
8700 +

Number of Paying Sellers

8600 +

8500 T T T

—8— Fact PaidSellers
Predict LSTM

Puc. 3. KiIbKiCTb MIaTHUX KIIEHTIB: (aKTUUHI Ta NPOTHO3HI 3HAYCHHS
Horcepeno: po3podIeHO aBTOpaMU
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le2

Revenue: Fact vs Predict

1.02 4 —®— Fact Revenue .-
oy Predict LSTM
c
£ 1.00
=
(&)
=
S 0.98
[=]
—
=
@ 0.96
=
=
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T 0.94
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Puc. 4. Butopr: ¢akTudHi Ta IPOrHO3HI 3HAYCHHS
Jloicepeno: po3pobIIeHO aBTOpaMH

Mo>xHa T00aYuTH, 10 MOJIEITh Y IIJIOMY JIOCHTH 100pe
BIZITBOPIOE TOBEJIHKY CUCTEMH. Y TECTOBOMY Hepioai Jii-
Hii He 30Irar0ThCs MOBHICTIO, MPOTE 3MIiHU PYXaKOTHCS B
onHii Tpaekrtopii. Ile o3Hauae, MmO MoAENb NMPaBUILHO
BJIOBJIIOE 3araybHy (hOpMy KOJIHMBaHB 1 pearye Ha 3MiHH K
i cama cucrema.

MoskHa cKa3aTH, 10 MOJIENb BUSIBIISE MPABHUIbHI TEH-
nenmii. [IporHo3Hi 3HaYeHHS HEe IPOCTO HaOIImKeHi 10 (a-
KTUYHHUX, a 30epiratoTs ix cTpykTypy. Lle cBiquuTs mpo Te,
mo LSTM crpaBnsieTbest 3i CBOIM 3aBIaHHSM i BiITBOPIOE

KJII0YOBI 3aKOHOMIPHOCTI, sIKi OyJIM BU3HAYEHI Y perpeciii-
Hil Mozei.

Jist Toro mo6 copMyBaTy IpOTHO3 HA KUJIbKA HACTY-
MHUX MICSIIB, MOJENb OYyJIO MEPEeBEICHO B PEXKUM TTOCTY-
moBoro nepeabadenHs. Ha npomy ertami LSTM otpumye
Ha BXIJl OCTaHHI IIICTh MICSAIIB JAaHHUX, TAK CaMO SK 1 ITiJ
Yac TeCTyBaHH!, 1 pOpPMy€ MPOTHO3 Ha HACTYITHUH, CHOMHN
Micsib. Y 3aralbHOMY BHIJISII L€ METOJA Ha3HMBalOTh
autoregressive forecasting (puc. 5 — puc. 7).

Retention: history and predict
—&— Fact Retention
0-66 7 Model
0.64 -
= 0.62
S
=
& 0.60
&
0.58 -
0.56 -
0.54
: : : : : : : : :
S I < S & & a3 g &
i N i aF aF o 7 N a2
2 2 > > > ~» ~» ~» ~»
Month
Puc. 5. YTpumanHs KIi€HTIB: IPOTHO3 Ha 3 Micsmi
Joicepeno: po3poBIIeHO aBTOpaMK
Paid Sellers: history and predict
9000 —&— Fact PayingSellers
Model
0
=
o 8000
o
=
=,
T 7000
b
[=]
°
£ 6000
£
=
=
5000 -
<> & & <S> g & & & >
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Puc. 6. KinbKicTh IDIATHUX KITIEHTIB: IPOTHO3 HA 3 MicAIi
loicepeno: po3poOIeHO aBTOpaMu
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Revenue: history and predict

—®— Fact Revenue
Model

1.0 4

0.9 4

0.8 +

0.7 4

0.6

0.5 1

Revenue in local currency

0.4 +

0.3 4

Month

Puc. 7. Butopr: nporao3 Ha 3 micsi
loicepeno: po3poOIeHO aBTOpaMu

Ha ¢inanpuux rpadikax noeaHaHo TpHU 4aCTUHH 4aco-
BUX PS/IiB: ICTOPUYHI 3HAYECHHS, TECTOBI 3HAYEHHS 1 MPO-
T'HO3 Ha TpU MaiiOyTHI Micsiui (puc. 5 — puc. 7). Skmo mno-
IJISTHYTH Ha NOBE/IIHKY MOJIEN Y IIbOMY PO3LIMPEHOMY iH-
TepBalli, MOXKHA IOMITHTH, 1110 BOHA ITPOIOBKYE JOTPUMY-
BaTHCS BCTAHOBJICHUX TeHAeHI . [licns mepexony 3 Tec-
TOBOTO IEPiOAy O MPOTHO3ZHOTO JKOMHUX PI3KHX BiIXH-
JICHb HE BHHUKAE, 0 TOBOPHUTH PO CTAOUIHHICTE MOZETT.

Haii0inpim mepekoHINBAM € MPOTHO3 UIA TTOKa3HUKa
Buropry. JliHis MPOrHO3y TPOAOBKYE 3arajbHUN 3pocTa-
I09HH TPEH]] 1 MaKCHMaJIbHO HAaOIIKeHa 110 (PaKTUIHOT 1Mo-
BE/IHKM TMOKa3HKKA, 10 3HOBY MiATBEPKY€E BUCOKY SK-
iCTh MOJIEN caMe JUTs [IbOTO HampsiMy (puc. 7).

Paid Sellers: History and Predict

5618

Revenue: History and Pradict

Y]

SOEM

Retention: History and Pradict

ITporuo3Hi Bi3yamizarii, 3acHoBaHi Ha Momem LSTM,
MePIII 32 BCe BUKOPUCTOBYIOTHCS K 0a30Bi CleHapii Jyist
noOy/I0BH CUMYJISILIT, 8 TAKOX JIEMOHCTPYIOTh MOJKJIUBI
TPa€eKTOpii 3MiHU MOKa3HUKIB y MaiOyTHIX mepioaax, 110
3a0e3neuye MOXKJIMBICTD OLIHKH KOPOTKOCTPOKOBHX TPEH-
niB (puc. 8.).

3aBIKM IHTEPAaKTHBHOMY CHUMYJISITOPY, IO BiATBOPIOE
e(eKTH 3MIiHH I[iH Ha OCHOBI €IaCTUYHOCTEH, MOXKHA OIli-
HUTH PEaJiCTUYHICTh 1 MacIITald BIUTUBY 3alIPOMIOHOBAHUX
pilIeHb HA KIFOYOBi Oi3HEC-TIOKA3HUKH. Y Takui crocio
pexoMeHzarii, chopMoBaHi B IIbOMY PO3IiJIi, OETHYIOTh
y co0i SIK aHaJIITHYHY OOTPYHTOBAHICTH, TaK 1 MPAKTUIHY
CIIPSIMOBAHICTb.

Date

Current Elasticity Map

Targer Metrie
Retantion
B 0.0%%

Factor In_Revenue
In_Alfdverts

In_AvMaPrice_L
In_AvMaPrice M

In_AvMoPrice_S

In_PaidSeilers
| 0.24%
m0.27%

W .0,19%
W -0, 35% L Bkt
In_paid_sullers W 018%
In_paid_sellers_hat W 0,40%

In_RepeatPurchases | 0,11% W 0,3a%

Retention_kat W 0.22%

TOZEM

ASM Currant Reteantion

0,60

Current amount of Paid Sellers
8987
Current Revenue
1019667 380
Simulated Metrics

Change Price S
Simulated_PaidSellers Fror

9,158
Change Price M
Simulated_Retention 0,63 [

Change Price L
1151M (=

Simulated_Revenue

Puc. 8. ®inanpHuUit iHTEpaKTUBHUHN JaIoop
Jlicepeno: po3pobIeHO aBTOpaMu

3 ypaxyBaHHSM pe3yJbTaTiB €KOHOMETPHYHOTO aHa-
T3y, KOTHITHBHOTO MOJEJIOBAHHS Ta MPOTHO3YBAaHHA 4a-
COBUIX PSIIiB MOXKHA CHOPMYBATH KOMNIEKCHY CIPAMe2ito
VAPAGAIHHA KIIOYOBUMU Oi3HEC-NOKAZHUKAMU NIONPUEMC-
mea. YCi TP METPUKH: KUIbKICTh IJIATHUX IPOAABIIB, Pi-
BEHb YTPHMaHHS Ta BHPYYKa — JAEMOHCTPYIOTb CTPYKTY-
PHY B3a€MO3aJICKHICTh, 1[0 MOTPEOYE IUTICHOTO MiIX0my
0 (opMyBaHHS YHpaBIiHCBKHX pilleHb. Pekomenpanii,
OTpHMaHi B OKpPEMHX ITiIpO3/iiax, AOLIJIbHO 00’ €THATH Y
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€IMHY CHCTEMY, sIKa BPaxXOBY€ Bifjpa3y KijbKa IpyI (hakTo-
piB: IHOBUX, MIOBEIiHKOBUX, CTPYKTYPHHUX 1 THHAMIYHHX.

1. Ilepwoio cknadosorw inmezpoganoi cmpameeii €
onmumizayis yinosoi noaimuky, o BKIIOYae qudepeHLi-
WOBaHMH MiJXiJ] 10 KOKHOTO cerMeHTa. CerMeHT S moTpe-
Oye CTpUMaHOro KOPHI'YBaHHS ab0 THMYacOBOIO 3HH-
JKEHHSI BapTOCTI JUIsl CTUMYJIIOBAHHS IT0YaTKOBOI KOHBEP-
cil MpoAaBLiB y IUIaTHUX KOpucTyBayiB. /st cermenTa M
JIOLILHO 3aCTOCOBYBATH T'HYYKY MOJENb IIHOYTBOPSHHS
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3 MOXKJIMBICTIO CE30HHMX a00 npoMouiitnux akuiid. [Tpemi-
anpHUN cerMeHT L, 3 Orjsiy Ha HU3BKY IIHOBY YyTIIH-
BiCTh, MOKE CTaTH JKEPEJIOM JIOJATKOBOTO 3POCTAHHS BU-
PYYKHU NUISXOM IOMIPHOTO MiJBHUINCHHS BapTOCTi. Takuit
nudepeHIlifoBaHUHA TAXiA JT03BOJIE OIHOYACHO 301JTb-
IIMTH OXOIUICHHS MPOJIABIIB 1 30€perTé KOHKYPEHTOCIIPO-
MOJKHICTB TTaTHOPMH.

2. Jlpyeoro cknadosoro cmpameii € Cmumyio6anis
Nn06e0iHK060I akmueHoCcmi Kopucmyeayie. AHaji3 eaacTu-
YHOCTEH IMMOKa3aB, 10 MOBTOPHI MOKYIKH Ta 3arajibHa ak-
TUBHICTh MPOAABIIB CYTTEBO BIUIMBAIOTh Ha Retention i
Revenue. Tomy BaXJIMBO BIPOBAHKYBATH MEXaHI3MH MTiJ-
TPUMKH Ta MOTHUBYBaHHS KOPHCTYBadiB IO PETyJIIPHOTO
BUKOPHUCTaHHS NOCIyT. []e MOXyTh OyTH epcoHai3oBaHi
pEeKOMeHallil, TPorpaMy 3a0XO0UYCHHSI, aJITOPUTMIYHI TTiJ-
Ka3KH I0JI0 MiJBHUIICHHS ¢()eKTUBHOCTI OTOJIOUICHb 200

OcHoBHi cueHapii 10 Mo,

aJanTUBHI MOJETI BHIUMOCTI, CHOpPSIMOBaHI Ha IOKpa-
IIEHHS Pe3yJIbTaTiB NPOJaBLiB Yy MEpLIi AHI micis myOmi-
Karii.

3. Ipembow cknadosow € pokyc na macumabdy-

8aHHI KitbKocmi naamuux npodasyis. 11e HalO1IbIT BILTH-
BOBHH (haKTOp y BCii KOTHITHBHIA MOJEi: 301JIbILICHHS Ki-
JIBKOCTI aKTHBHUX MOKYIIIB MTOCTYT HE JINIIE HAPSAMY ITi-
JBUIIY€ BUPYUKY, a i CTBOPIOE BTOPUHHNHN eeKT — depe3
MiBUICHHS PIBHSA YTPUMAaHHS, NMOKPAMICHHS TTOBTOPHHUX
MOKYIIOK Ta PO3BUTOK MepexeBoro edexry. OTxe, mimm-
PHEMCTBY CIIiI pO3MHUpPIOBaTH 0a3y IUIATHUX KIIEHTIB Ue-
pe3 onTHUMIi3aIliio KOPUCTYBABKOTO JOCBIAY, MOKpAIIeHHS
BUJIMMOCTI OTOJIOLIEHb, MIITPUMKY HOBHX NPOJABIIB Ta
BIPOBAJPKEHHS IHCTPYMEHTIB aHAII THYHOTO CYIIPOBOJY.
Hwxkuye y3araJbHUMO OCHOBHI ClEHapii NPUHHATTS
CTPATEriYHUX pillieHb y TabnuIHOMY BUTIIs (Tabm. 4).

Tabauys 4

ACJTIOBAHHA TA YXBAJCHHSA

CyTb ynpasaiHCbKOro pi-

3mina napamerpis (S/ M

HU) creHapii TIOJITHKH 0e3 3MiH

Ne Ha3sBa cuenapiro OuikyBaHi edexkTn
uenap IEHHS /L) Y ®
BazoBmii  (koHCepBaTHB- |30epeKEHHST UYWMHHOI I[IHOBOI Crabimeni smavenns Paid Sellers,
1 P P 0% /0% / 0% Retention i Revenue; BimoOpaxeHHs

MOTOYHOI'O CTaHy CUCTEMHU

" .. | 3HIOKEHHS IHM Iakera S I
CTUMYJTIOOUU crieHapiit

3naune 3pocranus Paid Sellers; min-

MiABUIIEHHA [iHu L
(SL,My+L1)

2 (SLM)) 3ally4eHHsI HOBUX IUIaTHUX mpo-|[—10/-10 /0% BulIeHHs Retention; mpupict Revenue
’ JaBIiB 3a paxyHOK 301bIIeHHS 00CsTiB
Mpesiamsami  cuenaniii [TinBUIIEHHS IiHU MpeMiaib- IIpupict  Revenue;  MiHiManbHuI
3 (LpT) UCHAPH | L oro cermenTa 1t 36inemenns | 0% / 0% /+10% BB Ha Paid Sellers; neitrpansuuit
Map>KHUHAJBHOTO 10X01y BIUIMB Ha Retention
KombinoBanwmii crpareri- oeAHAHNS SHIBKCHES 1GHK S i 3pocranns Paid Sellers; migBunieHHs
4 |4yHMi cueHapiit . N -10/-10% /+10% Revenue; mokpamenns Retention;

Haif30amaHCcoBaHIMMNA eeKT

Loicepeno: po3podIEHO aBTOpaMU

PuHKOBI TpaBIli HE MOXKYTh BBaYKaTH ITOIHT 3adikcoBa-
HUM 1 HE3aJe)KHUM BiJl I[IHOBOI MMOJIITUKH, IO BiJIKpHUBAaE
peabHI MOKJIMBOCTI IS I[IHOBUX Ta MapKETHHTOBUX iH-
TepBEHIi B yMoBax nnu¢poBux miatdopm [9]. PesymsraTtu
IBOTO JOCIHIPKEHHS CBiT9aTh, [0 PUHKOBI YIaCHUKH pea-
T'YIOTh Ha 3MiHY I[iHM HaBiTh y BUMAJKaX, KOJU MOCIyra
BBaxkaeThes «credence good», TOOTO KO OIIHHUTH SIKICTh
nepe/ MOKyNKoK Baxko. Lle o3Havae, 110 y BUMAIKY J0C-
JIDKYBAHOTO MiIIIPUEMCTBA BIUIMB I[iH HA MOMUT — ¢ IIi-
JIKOM peasibHUi MexaHi3M. OTxe, cleHapii 3 HiHOBOIO KO-
PEKIII€I0 HE JIMILIE TEOPETHYHO OOTPYHTOBAHI, ajie i Bimo-
BiJJAIOTh JOCBIY 1HIINX PUHKIB.

BucHoBku. Y xoxi mochmimkeHHS OyIIo po3poOieHO
KOMIUIEKCHY KOTHITUBHO-CKOHOMIUHY MOJIENb CTpaTerid-
HOTO PO3BHUTKY HiIIPUEMCTBA, IO TOETHYE EIEMEHTH CH-
CTEMHOTO IIiJX0/1y, CKOHOMETPUIHOTO aHaTi3y, MOBEIiH-
KOBOi €KOHOMIKH Ta Cy4aCHHMX IHCTPYMEHTIB aHalliTH4-
HOTO MOJICIIOBaHHs. BOHA [103BOJISIE OIIHIOBATH B3ae€-
MO3B’SI3KH MK KJIIFOYOBUMHU MOKA3HUKAMMU IisUIbHOCTI ITiJI-
IIPUEMCTBA, BU3HAUATH BILJIMB aHATITUYHUX PIlICHb i IPO-
THO3YBaTH pe3yJIbTaTh PO3BUTKY B yMOBax

HEBU3HAYCHOCTI.

ChopMoBaHO EKOHOMETPHYHY OCHOBY MOJEJI 32 JOTIO-
MOTO0 JIOTapU(MIYHHX PErpeciii, Mo Jamd 3MOTy KiIbKi-
CHO OLIIHUTH €JIACTHYHOCTI BILUTUBY I[iHH Ta MOBEIIHKOBUX
MOKa3HHKIB Ha Retention, KUTBKICTh IJIATHUX MPOJIABIIIB Ta
BupyuKy. [ToOymoBaHa KOTHITHBHA Mama €JaCTHYHOCTEH
BioOpa3uia CTPYKTYypy NPUIMHHO-HACITITKOBUX 3B’ SI3KiB
1 TIoKa3aja, sK 3MiHU OJHOTO IapamMeTpa TeHEPYIOTh SK
MpsIMi, TakK i BTOPHHHI €()eKTH BCepeANHI CUCTEMH. 3aCTO-
cyBanHs LSTM-moneni 3a6e3meunsinio BUCOKOTOYHE TPO-
THO3YBaHHA KOPOTKOCTPOKOBOI AMHAMIKH KIIFOYOBHX MET-
PUK, miaTBepAUBINY 1i eeKTUBHICTh y POOOTI 3 HEMiHiM-
HUMH 4acoBUMH psiiamu. CLieHapHUH aHalli3 MpojieMOoHC-
TPYBaB MPaKTHYHY 3/IaTHICTh MOJEII OLIHIOBATH HACIIIKH
YIPaBIIHCBKUX pillleHb. Po3risiHyTI crieHapii: 3HMKSHHS
I[iH y 0a30BOMY CETrMEHTI, KOPUI'YBaHHSI CEPEAHBOIO Cer-
MEHTAa, iIBUIICHHS peMialbHUX TapuQiB Ta KOMOIHOBa-
HUH BapiaHT, MOKa3ald pi3Hy YyTIHBICTH KOPHCTYBAUIB i
JIO3BOJIMIIN BU3HAYUTH LIHOBI CTpATeTii, 371aTHI OJHOYaCHO
3a0e3medyBaTy 3pOCTaHHs aKTUBHOI 0a3W Ta ITiJBUIICHHS
MapKHHAJIBHOCTI.
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3aranom npoBeJeHe NOCIIKEHHS MiATBEP/KY€E AOLi-  yHIBEpCaJbHUM IHCTPYMEHTOM CTpPATETiuyHOl aHaliTHKH,
JILHICTH MO€/IHAHHS KOTHITUBHOTO MOJICTIFOBAHHS, €J1aCTU- KW J03BOJISIE MPUHMATH OOIPYHTOBAHI PILLICHHS, TECTY-
YHICHOTO TiJXOJly Ta Cy4acHMX METOJIB NPOTHO3YBaHHS  BaTH YNPAaBIIHCBHKI TiMOTE3W Ta MiJBUILYBaTH €()EKTHB-
JUIsl yTIPaBIiHHS HIM(QPOBUMH NPOJYKTAMU B YMOBaX HEBU-  HICTh JiSUIBHOCTI MIANPUEMCTBA B JUHAMIYHOMY PHHKO-
3HaueHocTi. [loOynoBaHa MoJenb € THYYKHM Ta  BOMY CEpPEIOBHII.
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