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IHHOBALIWHI IHCTPYMEHTU CTPATEFYHOIO
MAPKETUHTY B YINPAB/TIHHI MIXXHAPOAHOIO
KOHKYPEHTOCNMPOMOMXHICTIO NIANPUEMCTB

Mema cmammi - meopemuune OOTPYHMYBAHHA, CUCMEMAMU3AYIA MA PO3POOKA NPAKMUYHUX DeKOMeHOayill i3
BNPOBAICEHHST THHOBAYIUHUX THCMPYMEHMIE CMpaAmezivnoc0 MAapKemuHzy 6 CUCmeMYy YNPAGHIHHA MINCHAPOOHOIO
KOHKYDEHMOCHPOMOdCHICMI0  nionpuemcms.  3a  pe3yibmamamu  O0CHIONHCeHHA  NPOILNIOCMPOB8AHO, Wo  QOKyC
MIHCHAPOOHOI KOHKYDEHMOCAPOMONCHOCMI 3MIUYEMbCL 3 MPAOUYitiHOl YiHo8ol ma sKicHOI acumempii mosapié 00
WBUOKOCMI  AHANIMUKY, SHYYKOCMI ACOPMUMEHMHUX MAmpuyb ma enubunu oudxcumanizayii. /logedeno, wo ye
3YMOGAEHE MUM (PAKMOM, WO KUOHOBUM OCMEPMIHAHMOM PUHKOB020 YCHIXY € AKICMb NpeouKmueHO-ado0anmueHo2o
YNPABNIHHA. Koncmamosano, wo - Axicmob NPeOUKMUBHO-A0ANMUBHO20 — YNPAGIIHHA — MINHCHAPOOHOIO
KOHKYPEHMOCNPOMOIICHICIIO NIONPUEMCIMG (POPMYEMBCA Yepe3 CUHEP2II0 BEeKMOPI8 nepeddAUeHHsl CRONCUBUUX HOMpPeD;
KOPU2YBAHHS YIHOBUX I NPOOYKMOBUX cmpamezitl;, Helimpanizayis Oill KOHKYPeHMIS.

Knwuosi cnosa: xoukypewmu, YnpaeniHHsa, yuposux mexHono2ii, IHHOBAYIUHI THCMPYMeHmU CMpameciyHo2o
MapxemuHey, YyiHosi ma npooyKmosi cmpamezii, acopmumeHmui Mampuyi.

INNOVATIVE STRATEGIC MARKETING TOOLS IN MANAGING
THE INTERNATIONAL COMPETITIVENESS OF ENTERPRISES

This study aims to provide a theoretical framework, systematize existing approaches, and develop practical
recommendations for the implementation of innovative strategic marketing tools within the system of international
competitiveness management of enterprises. The results of the study demonstrate that the focus of international
competitiveness is shifting from traditional price-based competition and clear product differentiation toward analytical
agility, diversity of product portfolios, and the depth of digitalization. It has been established that the key determinant of
market success is the effectiveness of predictive-adaptive management, which can be explained by its ability to anticipate
market changes and respond to them proactively. The findings indicate that the quality of predictive-adaptive
management of enterprises’ international competitiveness is determined by the synergy of three key dimensions: (i)
anticipating consumer needs through weak-signal analysis, social listening, and machine learning (ML), enabling
enterprises to identify untapped market niches and capture an “innovation premium’’; (ii) adapting pricing and product
strategies through dynamic pricing engines, A/B testing, and digital twins, thereby reducing product-launch risks and
optimizing profit margins; and (iii) anticipating and counteracting competitors’ actions through competitive intelligence
platforms and patent-activity analysis, transforming market intelligence into a proactive mechanism for safeguarding
market share. Evidence suggests that the implementation of this synergistic approach requires the author’s model of
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integrated predictive-adaptive management of enterprises’ international competitiveness. The model is based on a closed-
loop cycle encompassing signal identification, hypothesis testing, operational development and business protection, and
analytical evaluation with subsequent data recalibration. The research shows that the implementation of the proposed
model will ensure the continuous self-activation of the system and reduce the fragmentation of marketing activities.
Prospects for further research in this area involve developing criteria for assessing the economic efficiency of
implementing an integrated predictive-adaptive management model for the competitiveness of enterprises in specific

sectors of the national economy in international markets.

Keywords: competitors, management, digital technologies, innovative strategic marketing tools, pricing and product

strategies, product assortment matrices.
JEL Classification: M31, F23, L25, O31.

IMocranoBka npo6aeMu. AKTYaJIbHICTh OKPECIEHOTO
JIOCTIJ)KCHHST 3YMOBJICHa TJIHOOKOI TpaHchOopMaIliero
rJ100aJIbHOTO0 €KOHOMIYHOTO CEepeoBHUIla — SIKa 3yMOB-
JieHa TpaHcopMalliero Moaeneld MiK(pipMOBOi KOHKYypEeH-
ii, BUXoa0M 0i3Hecy B U(POBUT eKOCHCTEMHUI IPOCTIP
Ta PeCTPYKTypu3alii JaHIOTiB CTBOpeHHs BapTocTi [3].
Hacmigxom Takoi Tpancdopmariii, 1o IpuKIangy, € mepexis
BiJl OOpOTHEOM 32 IiHY YH SAKICTh OKPEMOTO TOBapy 0 KOH-
KYpPEHIII 3a MBUAKICTIO Ta aHAITHKOK (32 TAKUM TPUH-
LIMIIOM Hapa3i Iif0Th Ha puHKY Amazon a6o Shein, siki ana-
J3yIOTh TPEHIHW B peaqbHOMY 4aci W 3MiHIOIOTH acOpTH-
MEHT Ta IIiHM 3a JIYeHi TOJWHHU), a00 CTBOPEHHS €IMHHUX
iaTgopm, sIKi MOEAHYIOTh MTPOJIAXK, AHATITHKY, JIOTiCTHKY
Ta cepBic (3a TAaKUM NPUHIUIIOM (QYHKLIOHYIOTh €KOCHC-
temu Apple, Shopify, Salesforce uu B2B-uapremnaeticu na
kirrant Alibaba). 3a3nadeni 3pyiieHHs [O3BOJSIOTD M-
pHEMCTBAM HE MPOCTO OMUHATH TPaIULIHHIX TOPTOBEIb-
HUX IIOCEPETHUKIB, 2 KOMYHIKYBATH 3 KIHIIEBUM CITO)KUBA-
4eM y Oyabp-sKifl TOUIIi CBITY Ta CKOPOYYBaTH YacOBi JJark
MDK BHSBICHHSM MONHUTY ¥ BHUBEACHHAM INPOAYKTY Ha
MDKHapOIHUH PHHOK.

OzHakor0 ycmimHOCTI Oynmp-skoro Oi3Hecy Hapasi €
BIPOBAKCHHS Ta aKTHBHE BUKOPHUCTAHHS 1HHOBAIIHHUX
IHCTPYMEHTIB CTpaTerivHoro MapketuHry. Lle 3ymoBnene
THUM, 1110 BOHH € OCHOBOIO IIEPEX0/1y BiJl pEaKTHBHOI ajian-
Tauii 10 NpeIUKTHUBHO-AIAIITUBHOTO YIIPABIIiHHS JIOKAJIb-
HOIO0 KOHKYPEHTOCIIPOMOXKHICTIO.

AHaJi3 ocTaHHIX A0caimKeHb Ta mydJikamiii. Cy-
YacHi MpoOJIeMH CTPAaTerivHOr0 MapKeTUHTY Ta YIpaB-
JHHA KOHKYPEHITi€I0 po3rsiHyTi bepesoBerkoro JI., Map-
manok M., TomameBcbkoi O. (SKi NPUCBATHIN 3HAYHY
yBary po3po0Ili IpaKTHYHUX PEKOMCHIAMIN 010 GOpMy-
BaHHS MLIJTICHOT MapKETHHTOBOI CTpaterii 3a0e3ImeducHHs
KOHKYPEHTOCIIPOMOXKHOCTI TOPTOBEJIbHUX MiJIPHEMCTB B
yMmoBax 1udposoi Tpancdopmarii) [3], Kyuenko T. M.,
Koginoro T. O., Kyuayrypnoro T. C. (ski 10CHIiHKyIOTh Ma-
PKETHHTOBI CTpaTeTii 3a0e3MeUeHHs KOHKYPEHTOCTIPOMOXK-
HOCTI MiJIPUEMCTBA B yMOBaX IoOaiizamii Ta Mpuaiis-
I0Th 3HAUHY yBary BIUIMBY IN(POBUX TEXHOJIOTIH, aBTOMA-
TH3aIi{ Ta pO3IMMPEHHS PUHKIB Ha PO3BUTOK Oi3Hecy) [8].

Hinanmu Takox € HanpamtoBaHHs Kosaienko H. B.,
Mistok C. I. npucBsiueHi PO3BUTKY TEOPETUUHHX 3acall
CYTHOCTI MDKHApOAHOI KOHKYPEHTOCHPOMO)KHOCTI MiJI-
pueMcTBa [7], a Takoxk ii po3mIIsa Yepe3 mpu3My 0COOIHBO-
CTel Ta 34aTHOCTI TeHepyBaTH KOHKYPEHTHI IlepeBart Juis
30BHILIHBOTO ITI00AJIBHOTO PHHKY.

[Monpym 3HaYHY KiNBKICTh HANPALIOBaHb B OKPECIECHUX
Bullle cdepax, HEIOCTaTHbO CHCTEMaTH30BaHO Ta
METOJMYHO OOIPYHTOBAHO IHHOBALiMHI I1HCTPYMEHTH
CTpaTeriYyHoOro MapKeTUHTY, 3JIaTHI 3a0€3MeUYUTH BHCOKY

MDKHapOJHY KOHKYPEHTOCIPOMOXKHICTh MiJIPHEMCTB B
yMoBax TpaHcopMalii o0aJbHOrO0  E€KOHOMIYHOTO
cepenosuma. lle 3ymoBmoe mnpobiieMy HeIOCTaTHHOT
iHTerpanii Takux iHCTPYMEHTIB y €JUHUH YHPaBIiHCbKUN
KOHTYp, IO OOMEXYE MOXJIMBOCTI IiIPHEMCTB IIOAO
CBOEYACHOTO MPOTHO3YBAHHS PUHKOBUX 3MiH, aJanTarlii
MapKETHHTOBHX DillIeHb Ta TPEBEHTUBHOT'O PearyBaHHs HA
Ili1 KOHKYPEHTIB.

Mera crarTi — TeopeTHyHe OOTPYHTYBaHHS,
CHCTEeMaTH3alLlisl Ta pO3pOOKa MPAKTUIHUX PEKOMEHIamin
i3 BIIPOBAKECHHS IHHOBaII THIX IHCTpYMEHTIB
CTPATETIYHOTO MApKETHHTY B CHCTEMY YIPaBIiHHS
MIDKHapPOIHOI0 KOHKYPEHTOCIIPOMOIKHICTIO IiJIIIPHEMCTB.

Memoou oocnioxcenns. JIns NOCATHEHHS MOCTABJICHOT
METH 3aCTOCOBAaHO KOMIUIEKC 3arajbHOHAYKOBHX Ta
cremiaJbHAX MeETOAiB. Meroau KoHIenTyamisamii (abo

TEOPETUYHOT  CHCTEeMaTh3allii), aHamizy 1 CHHTE3y
3aCTOCOBaHI JUIsI OKPECICHHS CYTHOCTI  Kareropii
«MDKHapoJHa  KOHKYPEHTOCIPOMOJXHICTBY, — MOHSTTS

«cHabKui CHUTHAJ», a TaKOX Ui BHUOKPEMJIEHHS il
CHCTEMHHUX CKJIAQJOBHX. AOCTpPaKTHO-JOTIYHHH METO[
3aCTOCOBaHO K 0a3uc Juil pO3pOOKM KOHLENTYaJIbHUX
3acajl  NPEJUKTUBHO-3JalTHMBHOTO  YIpaBIiHHA  Ta
BH3HAYEHHS CHeH()iKK 3aCTOCYBAaHHS HOTO iIHCTPYMEHTIB.
Merton THosorizallii Ta MaTPUYHUN METOJ 3aCTOCOBaHi
SK OCHOBa (OpMYyBaHHS MATpHUIli KOMIUICKCYBaHHS Ta
TTO3UII0HYBaHHS IHHOBAIIHHUX MapKETHHTOBUX
THCTPYMEHTIB 3aJIC)KHO BiJl TUITY pUHKY Ta PiBHS TUPPOBOT
3pUIOCTI TiAMPUEMCTBA.

Bukiaag OCHOBHHX Ppe3yJabTaTiB  JIOC/TiIZKeHHS.
3ayBaxuMoO, IO Cy4YacHi HayKoBLi, 30kpema [3; 7],
PO3MIIIAIOTH YIpaBIiHHS MDKHapOJHOIO
KOHKYPCHTOCIIPOMOJXKHICTIO HE SK 3aci0 MacriraOyBaHHS
Oi3Hecy, a sk 0a30BMH MeXaHi3M HOro BIJKMBaHHS Ta
pO3BUTKY B yMmoBax riobamizamii. [lpu msomy [6]
3a3HAYar0Th, M0 MDKHAPOAHA KOHKYPEHTOCIIPOMOKHICTD
«HaWBHIIN PiBEHB MPOSIBY KOHKYPEHTOCIIPOMOXKHOCTI», a
[8] posrismaroTh i SIK «CBOEpiJHE A3€pKaio, y SKOMY
BiMOOpaXxkaeThCsl  AKICTh Ta  e(eKTHUBHICTb  HOTO
TISUTEHOCTI.

Mi>kHapoiHa KOHKYPEHTOCIPOMOKHICTh (POPMYETHCS
Ii/I BIUIMBOM CYKYITHOCTI B32€MOIIOB’SI3a8HUX CKJIAJIOBHX.
Ha ocHoBi y3aransaenns moioxens [13; 10] ta 3 ypaxy-
BaHHAM JIOTiKH ()OPMYBaHHS KOHKYPEHTHUX HepeBar Jo-
LIJIbHO BUOKPEMUTH I1’SITh B3a€EMOIIOB’I3aHUX CKJIAJI0BHX
MIKHApOJHOT KOHKypeHTocmpomoskHocti: (1) pecypcho-
MOTEHLIIHY (fKa BU3HaYa€ pecypcHy OCHOBY KOHKYPEHTO-
CIIPOMO’KHOCTI Uepe3 HasiBHI MaTepiajbHi, PiHAHCOBI, TEX-
HOJIOTIYHI, JIFOJChKI PecypcH Ta IHTEICKTyalbHUN Karli-
tan); (2) omepauiiiHO-ynpaBIiHCEKY (sIKa XapaKkTepHusye
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3aTHICTB MiAPUEMCTBA TPaHC(POPMYBATH PECYPCH Y KOH-
KypeHTHI IepeBaru yepe3 e(peKTUBHICTh Oi3HeC-NpoIeciB
Ta piBeHb iX nUQpoBoi 3pinocti); (3) MapkeTHHTOBY (110
3abe3neuye pUHKOBY peaiizalilo KOHKYPEeHTHHX IiepeBar
yepe3 JOCIiKeHHsI PUHKIB Ta CIOXKBadiB, popMyBaHHS
LIHHICHOT TPOMNO3HMIil, KOMYyHIKalifiHi Ta NPOIYKTOBI
crparerii); (4) iHHOBAIIHHO-TEXHOJIOTIUHY (fKa BH3HAYAE
3MATHICTH A0 TEXHOJIOTIYHOTO Ta MPOIYKTOBOTO OHOB-
nenns); (5) amanTarniiHO-iHCTUTYIIIHHY (sKa BimoOpakae
3MATHICTh MIATIPHEMCTBA TPUCTOCOBYBATH KOHKYpPEHTHI
TepeBary A0 Crenu(iku KOHKPETHUX PHHKIB).

[Tpn upoMy 3ayBaKMMO, IIO OCOOJIMBOTO 3HAYEHHS Y
I[bOMY KOMILIEKCI HabyBa€e MapKeTHHIoBa CKiazosa [3; 7],
OCKIIbKA BOHa 3a0e3ledye KepoBaHy TpaHC(POPMAIIito
BHYTPIIIHBOTO MOTEHIIANy MiANMPUEMCTBA Ta CTBOPEHUX
HUM KOHKYPCHTHHX [epEeBar y pUHKOBY I[IHHICT 3 ypaxy-
BaHHSM IT0JI0KEHD [3] Ta pe3ynbTariB MPOBEICHOTO AOCTi-
JDKSHHSI, BBa)KAEMO JIOLIJIBHUM BHOKPEMHTH TPH B3a€EMO-
moB's3aHi HanpsMu: (1) mepeaOadeHHsT eBOJIOMIT CIIOMKHB-
YUX NOTped Ha IIThbOBHUX 30BHIIIHIX PHHKAX; (i) 3aBYacHE

KOPUI'YBaHHs I[IHOBHUX ¥ NPOJYKTOBUX CTpareriii;
(ii1) HelTpasizawis MOTSHIIMHUX /il KOHKYPEHTIB 1Ie J0
ix peamizaitii. I{e 3yMOBIICHO THM, III0 KOXXHOMY 3 OKpec-
JIEHUX HAIMpPsIMiB BiAMOBia€ IEBHUI KOMIUIEKC iHCTpyMe-
HTIB (IHCTPYMEHTAJIIFHUM KOMIUIEKC), iIHHOBaLlIHHUH Xapa-
KTep SKOT'O BH3HAYAETHCS 3JATHICTIO TEXHOJOTi4HO abo
OpraHizaniiiHO BIOCKOHAJIIOBaTH MpPOLECH (OPMyBaHHS,
aHaJi3y Ta BUKOPUCTAHHS MapKeTHHIOBOI iH(pOpMaIlii.
BinnoBigHO, KOXKEH i3 I[UX HANpsSMIB Mae OyTH eleMe-
HTOM MAapKETHHIOBOTO YIPAaBIIHCHKOIO HUKIY (Tak 3Ba-
Horo Control Loop), sikuit uepes npeIuKTHBHO-aJaAlITHBHY
MOJIeJIb BIUIMBY TpanchopMye iH(pOpMAaIiifHI CUTHAIM 13
30BHILIHBOTO CEPE/IOBHINA B YIIPABIIHCHKI PIlLIEHHS, CIIPs-
MOBaHi Ha MiJBHIICHHSI MIDXHapOJHOI KOHKYpPEHTOCHPO-
MOXHOCTI. [{e HA0YHO NPOITIOCTPOBAHO B 3aIIPOIIOHOBA-
Hill KOHIENTyalbHIN MOJEN IHTErpPOBAHOTO TNPEIUKTH-
BHO-aJIallITHBHOTO YIPABIIHHS MIKHAPOAHOIO KOHKYpEH-
TOCIIPOMOKHICTIO TiAmnpueMcTBa (puc. 1).

CrioxuBadi / mpoaaxi

30BHIIIHE I''TOBAJIBHE CEPEJJOBUIIIE
ITateHTH / MO3WUTHUBHI BIATYTH

KoHkypeHTH / peakTHBHICTb

ETAII 1. IPEJJUKTUBHUM AHAJII3 TA BUSIBJIEHHS CJIABKUX CUTHAJIIB Co
* Inctpymenranshi kommiekcu: Brandwatch, Talkwalker, Sprout Social, Google Trends, i
Semrush, Keywordtool.io, Machine Learning !

* PesynpraT: [nenTudikaris moTeHIIHHOTO TOMHUTY .

Pricing Engines

ETAII 2. MOJIEJIKOBAHHS TA KOPEI'YBAHHS CTPATEITiIA
e [HcTpyMeHTanbHI kKoMrmeken: [{udposi asiitauku, Optimizely/ VWO (A/B), Dynamic

* PesynbraT: OnTiMasibHa [iHHICHA MPOIO3UIIisl 3 MAKCUMI30BaHOK MAPKUHAIBHICTIO

OHoBJIeHHS 0a3
maunx CDP
(Customer Data
Platform)

v

MAHEBP

ETAII 3. IPEBEHTUBHUI KOHKYPEHTHUM 3AXUCT TA MAPKETUHI OBUI

* [uctpymentanshi kommuiekcu: Similarweb, Cl Radar ta Crayon, Patsnap, LexisNexis
PatentSight, Price Intelligence Software
* PesynbraT: 3aKpUTTSI pUHKOBHX Hilll 10 BUXOy KOHKYPEHTIB, HEHTpanizalis JeMITiHry

cnaOKui
CUTHAJ — 3aIyCK
HOBOT'O TIPOJYKTY
— HeWTpatizaiis
I KOHKypeHTa.

A

<«

| 3amyck mporiecy

A
ETAII 4. OLJIHKA CUHEPTETUYHOI'O E®EKTY TA 3BOPOTHHM 3B'SI30K E
Kpurepiii: nii «Ha BUIIepeKEHHS, TiNepriepcoHai3alii, cerMeHTai( mpoayKitii, '

MiHIMaJIFHIHA PU3HK HEBJAJIOTO 3aITyCKy HOBHX MPOAYKTIB, MapPKUHAIFHOCTH MTPOMO3HIIii. + |

CHCTEMHU BHUIIEPEIKAIHLHOTO pearyBaHHsI. ] )

Puc. 1. Mozens iHTErpOBaHOTO NMPEAUKTUBHO-aJAITHBHOTO YIPABIiHHSI MIXKHAPOTHOIO KOHKYPEHTOCIIPOMOXKHICTIO MiAPHEMCTBA
icepeno: po3po6IeHO aBTOPOM.

[TepeBaroro 3anmponoHOBaHOI MOJIEI € Te, 10 3aBISKH
il 3acTocyBaHHIO Cy0’€KT TOCTIOAAPIOBAaHHA HE OOMEXY-
€ThCS IIUKIOM MapKETHHIOBOTO YIIPABIiHHA, a pealizye
MIPEIUKTHBHO-aJaITHBHE KOMIUIEKCHE YTIPABIIHHSI MiX-
HApOJHOI0 KOHKYPEHTOCIIPOMOJKHICTIO, sIKe Iependayae
OesnepepBHUI MOHITOPUHI 30BHIIIHBOTO CEPENOBHINA,
NIPOTHO3YBaHHS MOTEHIIHHUX 3MIH MONMUTY Ta Jiil KOHKY-
PEHTIB, TECTYBaHHS YIPaBIIHCHKUX TiMOTE3 1 ONEepaTHB-
HOTO KOPUI'YBaHHS MapKETHHI'OBHX pIllIEeHb Ha OCHOBI
OTPUMaHOT'0 3BOPOTHOTO 3B'S3KY.

Tak, mOAO IHCTPYMEHTAIBFHOTO KOMIUIEKCY IUIS
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nepea0daYeHHs eBONIOLIT CIIOXKHUBYMX MOTPEO 3ayBasKMMO,
IO BiH CIIPSMOBAaHMI Ha MOJOJIAHHS HEBU3HAYEHOCTI, 30-
KpeMma Iependadae BUKOPUCTAHHS alTOPHTMIB «CIAOKUX
CUTHAJIB» (L0 XapaKTepU3YIOThCS PaHHBOK, HEOTHO3HA-
YHOIO Ta TOTEHIIHHO 3HAYYIIOK O3HAKOK MaiOyTHIX
3MiH) Ta JaHUMH 00 3MiH MOBEAIHKH CroXuBadis [1].
CTpyKTypHO 1Iefl KOMIUIEKC OXOIUIIOE IIaThopMu colia-
NBHOTO CIIyXaHHs Ta BusiBIeHHs Tpenais (Brandwatch,
Talkwalker, Sprout Social), aHamiTHKY MOIIYKOBOTO IMO-
nuty (Google Trends, Semrush, Keywordtool.io), pexome-
HAAMifiHl MOZEN Ta TEXHOJIOT] MAIIMHHOTO HaBYaHHS
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(Machine Learning) [1]. Cunepris 3a3HaueHUX CKIaJIOBHX
Ja€ 3MOTY MiJNPUEMCTBY OTPHMYBATH HH3KY KIIFOYOBHX
KOHKYPEHTHHX [IepeBar Ha MDKHApOJHUX pHHKAX,

OCHOBHOIO 3 SKHX € MOXJIMBICTH MifTH «Ha BHIEpe-
JUKeHHsD» (pHc. 2).

:THCTpYMCHTaIBHHIL:
' KOMIIEKC :

ITnatdopmu coriaabHOTO
CITyXaHHS Ta BUSIBJICHHS TPCH/IIB
............................ BrutiB 4epe3 aqropuTMu
00poOKHM MPUPOAHOT MOBH.

AHaJITHKA ITOITYKOBOTO

BBy wepes aHaiiz
MOIIYKOBUX 3aMuTiB (KpaiHH

CrcTeMH IpeANKTHBHUX
PEKOMEHAALIIHHIX MOJETCH Ta
TEXHOJIOTI! MalllMHHOTO
HaBYAHHS
BruB yepe3 akyMyImFOBaHHS
JIAHHX MPO KITIE€HTIB 3 TOYOK
KOHTaKTy

HOIUTY

Ta perioHu)

¥ v

v

dikcarlrist 3SMiHH PO3MOBHHX

YmpaBiiHCbKa
peaxtis 10 iX TpaHc(opMarii B HOTUT

BusiBneHHs iHTEpecy 10
TPEHIIB Ta BIATYKIB CIIOKUBAYiB|ICBHUX TOBAPIB UM MOCIYT 10
MOMEHTY IPOJIaXKIiB.

MopaentoBaHHS JOBrOCTPOKOBOT
LIHHICTI 1 JIOTIKH 3MIHU
yHnomo0aHb CII0KABYHX 32
CErMEHTaMH.

{ {

I | I}

Pesynbrat mis

- MOXIMBICTD JiSITH Ha BHIIEPEHKEHHS;
- MOXIMBICTD TiMepIiepcoHaNi3aIlii Ta TOYHOT CeTMEHTAITT TIPOTIO3HIIii

KOHKYPEHTO-
CIIPOMOYKHOCTI
.......................... e e e e e e ey
. | ) ) . '
Hexopekthuit @ | dparMeHTapHe 3aCTOCYBaHHS IHCTPYMEHTIB BIUIMBA€ HA PUHKOBUI PE3yJIbTAT, 4epe3: I
BILJIUB § :BpaSHI/IBiCTL MiAMPUEMCTBA 10 BIUIMBY «iH()OPMAIIHHOTO IIyMY»; PU3UK BUKPHUBJICHHS aaan.:

Puc. 2. Posib iHCTpyMEHTAIBHOTO KOMIUIEKCY Mepea0aueHHs eBOMIOLIT CIIOKUBYNX TOTPEO
B YIPaBJIiHHI MIKHAPOJHOIO KOHKYPEHTOCIIPOMOXKHICTIO MiAMPUEMCTBA
Howcepeno: copmoBano Ha ocHosi [11; 17; 1].

30Kpema, 3aMiCTh TOTO 100 pearyBaTH Ha CTATHCTHKY
poAaxiB MocThakTyM, MiJIPHEMCTBO OTPUMYE MOXKITH-
BiCTh BHSIBIISITH ITOTPEOH, IO JINIIIE 3apOKYIOTHCS, 32 ajl-
TOPUTMOM: TONIYKOBi 3amuth (cortianbHi Mepexi / do-
PYMH) — CIAOKUll CUSHAL — NPOSHO3VBAHHA MPEHO) —
PO3pOOAEHHA NPOOYKMY — 8UXIO HA PUHOK —> KOHKYDEH-
mua nepesaza [1].

Hanpuknan, MoxxHa (ikCyBaTH B COLIAIbHUX MEpexax
CIUIECK iHTEpeCy JI0 BITAMIHHMX HAIOiB HA OCHOBI 0OTOBO-
PeHb cepell COPTCMeHIB Ta BeraHiB. Tpanulliiina cratuc-
THKa MPOJAaXiB 3aiKCy€ TAKWil MOMUT, KOJIH HAroi 3'sB-
JSITHCSL Ha TIOJIMIIX CyNepMapKeTiB, aje NPEeJUKTUBHI iH-
CTPYMEHTH BUSBIITH HOro (hopMyBaHHS uepe3 «ciabKi cu-
rHanm» Ha etam obroBopenbp B Instagram, TikTok,
Facebook a6o inmux momynspaux mepexax. Tak, 3a pe-
3ynbratamu npoBeaeHoro y 2019 p. aBTopchKoro aHKeTy-
BanHs npejctaBanka OSHEE Polska Sp. z 0.0. (ITonbiza)
(TpoBeneHOTO B MEXKaxX MOCIHIMKEHHS CTpaTerii iHHOBa-
LIHOTO PO3BUTKY MiANPHUEMCTB) BCTAHOBIICHO, 110 Y LIei
nepioJ| MiANPUEMCTBO, BUKOPHCTOBYIOUH CJIa0Ki CHI'HaIN
(30kpeMa, 0OroBOpeHHs 100aBOK, CIOPTHBHOTO Xapuy-
BaHHsI, 0e31yKpoBuX npoaykTiB Ha Reddit, myGmikamii di-
tHec-/wellness-6orepis i 6penzis B Instagram, BipycHi
TpeH 1 Ta HOBi coxwuB4i 3Bu4ku B TiKTOK) po3po6iio Ta
BHBEJIO HAa MDKHAPOTHWHA pPHUHOK CIHOPTHBHUN Hamii
OSHEE "ZERO Sport Drink PURE" (uu3skokamopiiiamit
(GYHKIIOHATHPHUN CTIOPTUBHUM Hamiit 0e3 mykpy 3 L-kap-
HiTHHOM i BiTaminamu rpymu B [12]). Kpim Toro, ocHOBOIO

(opMyBaHHs KOHKYPEHTHHX II€pEeBar € MOHITOPUHT MIKpO-
JIMCKYCiii Ta MOBEIHKOBUX CITiiB KOPHCTYBaviB. 30KpeMa,
3a pe3ysbTaTaMH TOTO X aBTOPCHKOro aHKeTyBaHHS 2019
p., a Takox aHami3y npaktiuku OSHEE Polska Sp. z 0.0. i
ykpaincekoro openny TM BE HEALTHY FOOD (LLC
“BE HEALTHY FOOD”) nani oo neperisiB ToBapiB
Ha CaiiTi, MONTYKOBUX 3aIlUTiB, PEaKIill Ha peKJIaMHi ITOBi-
JIOMJICHHS, iCTOpIi KyMiBedb Ta B3a€MOJII 3 KOHTCHTOM Yy
coLiaIbHUX MepeXax 3aCTOCOBYBAJIHCS IS BHUSBIICHHS
MaJlUX TPYH CIIOXKHMBa4iB. 30KpeMa, IPYIH CIOXHBAUiB,
OpIEHTOBAaHI Ha MOJIOZUX CHOPTCMEHIB, 3alliKaBICHHUX Y
0e31yKpoBUX (PYyHKI[IOHAIBHUX HAIOMX, 8 TAKOXK CITOXKHBA-
4iB, OPIEHTOBaHUX HA MPOAYKTH 3 POCIMHHUMHU IHIpe/Ii€H-
tamu [12; 16].

[Mompn mepeBaru, QparMeHTapHe 3acTOCYBaHHS iH-
CTPYMEHTIB IiepeA0adeHHs CBONIONIi CIIOKUBYUX TOTPEO
3YMOBIIIOE BPA3JIMBICTh MiAMPHEMCTBA O «iH(QOpMAITiii-
HOTO IIyMY» Ta BUKPUBIICHHS JaHuX. Ha Hamry n1ymKy, aHa-
73 «cIaOKUX CUTHAIIIBY» 0e3 OI[IHKM MaHEBPiB KOHKYpPEH-
TiB HA MDKHAPOAHOMY PHHKY (OPMY€E PU3UK PO3POOICHHS
TOBapy 4 MOCIYTH Y BIINOBIJb HA CUTYaTUBHHUH CILUIECK
iHTepecy B coIMepexax, SKHi HIKOIW He TpaHchopmy-
€THCS Y TIOTIUT.

Oxpemo cii 3BepHYTH yBary Ha iHCTpYMEHTaJIbHUN
KOMIUIEKC KOPUT'YBaHHS IHOBUX Ta IMPOJYKTOBUX CTpaTe-
riii. Bin 30pieHTOBaHUil Ha onepaTHBHE KOPUTYBaHHS Ili-
HOBOT NPONO3HUIIIT T2 ACOPTUMEHTHOI MaTpuLli (Tak 3BaHe il
CKOpPHMIOBaHE IIOJaHHsS) I peajbHi Ta IMPOTHO30BaHi
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PHHKOBI YMOBH (30KpeMa, MOXKYTh OJHOYACHO BPaXxOBY-
BaTH MOIMHT, LiHK KOHKYPEHTIB, 3QJIUIIKH, CE30HHICTb, M0~
BeiHKY HMOKyMLiB TOwIo [14]). CTpyKTYypHO 1ieii KOMILIeKC
OXOIUTIOE MHAMIYHE I[IHOYTBOPEHHs (30Kpema, Prisync,
Omnia Retail, Competera), miatdopmu st A/B- Ta Myib-
THBapiaHTHOTO TECTYBaHHS MPOAYKTiB (Taki sik Optimizely
g VWO), upoBi ABIHUKY CIIOXKBAaYa Ta MPOLYKTY
[14; 9]. List rpyma iHCTpYMEHTIB MiHIMI3y€ pH3HK HEBIa-
JIOTO 3aITyCKY HOBHX MPOIYKTIB Ta CIIPHsIE€ ONTAMI3aIlii Ma-
PKUHAIBHOCTI pono3uii (puc. 3).

3okpema, miarpopmu A/B-tectyBanHs Ta 1H(pOBi
JIBIHUKY MiHIMI3YIOTh PU3UK HEBJAJIOrO 3aIlyCKy HOBUX
NPOJYKTIB 3aBJISIKM TECTYBaHHIO TiIIOTE3 HA OKPEMHX MiK-

Hanpuknan, nijg 4ac BUXo1y Ha HOBUH perioHalbHUH pH-
HOK BimoMi Openau 3a monomoroto miarpopm Optimizely
g VWO dacTo 3amyckaroTh Kijbka [udpoBux koHpirypa-
it menauary (uiapoBoi BeocTopinku). [Ipu npomy Ha ay-
JIUTOPISIX OJHAKOBOTO OOCSTY MOXYTh TECTYBAaTUCS Pi3Hi
BapiaHTH MMO3MLIOHYBaHHS, 1[0 I03BOJISIE CKOPUTYBaTH (i-
HaJIbHY KOMIUIEKTALiI0 IPOAYKTY i MapKETHHIOBY KaMIIa-
HIIO /IO Bi/IBaHTa)KCHHSI OCHOBHHUX ITapTii TOBapy.

Tak, 6pean MVMT Watches y 2016 p. came 3a moro-
moroto miardopmu Optimizely nporectyBas norineHiCTh
3aITyCKy HOBOI JIiHIITKY 3MiHHUX PEMIHIIIB JJI TOAHHHUKIB
(TopiBHIOBATUCS AEKIJIbKA BapiaHTIB PO3MIIIECHHS IPOIIO-
3WMii Ha CTOPIHII TOBapy Ta OIHIOBABCS iXHIM BIUIMB Ha

poayautopisix ab0 y  BIpTyaJlbHOMY  CEpPCAOBHINI.  MPOJAxi).
[HeTpyMeHTH Junamiune ninoytBopenHs | [Imardopmu s TectyBaHHs [Tudposi aBilHUKN
YIpaBITiHHS HPOJYKTIB.

B yepe3 aHaii3 HOMUTY,
HaJUIAIIKIB TOBapiB HA CKIIaaax,
reorpadiqHOT JIoKami3aIii
TTOKYTII, [iH KOHKYPEHTIB.

BruuB uepe3 cumyssniitai
MOZEINI CHPUHHATTS HOBOTO
NPOIYKTY PUHKOM.

Bruus gyepes nudposi
EKCIIEPUMEHTH Ha JIOKaJIbHI
PHHKH.

v

v ¥

OO0paxyHOK i 3MiHa IiH Ha
MDKHApOJIHHUX BeOcaiTax Ta
MapKeTIuIeHcax y pexumi
peabHOro 4acy.

YmpasiiHCbKa
peaxitist

3MiHa XapakTepUCTHK abo
JIM3aifHy TOBapy Ha eTari
JIOCITIJKEHB 1 PO3POOOK.

TecTyBaHHS BapiaHTIB
MaKyBaHHs, KOMILICKTAIli{
HPOJYKTY, MO3ULIOHYBaHHS
gn odepy.

\/

Pesynbrar mist
KOHKYPCHTO-
CIPOMOYHOCTI

- MiHIMi3allis pU3UKY HEBIAJIOTO 3aIyCKy HOBHX TPOIYKTIB;
- ONITUMI3allisl MapP>KUHATBHOCTI TIPOTO3HIIii.

Puc. 3. Poss iHCTpyMEHTAJILHOTO KOMILIEKCY KOPUTYBAHHS I[IHOBHX Ta MPOIYKTOBUX CTpaTeriif
B YIPaBIiHHI MIDKHAPOJHOIO KOHKYPEHTOCIIPOMOXKHICTIO MiAMPUEMCTBA
Lowcepeno: chopmoBaHo Ha OCHOBI [4; 11; 14; 9].

KomMrmiaHist mopiBHsIa pi3Hi BapiaHTH PO3MIIIEHHS TIPO-
MO3MIIii Ha CTOPiHIII TOBapy OKPEMO JJIsi KOPUCTYBAdiB Jie-
CKTOITHOI Ta MOOiNBHOT Bepciii. Y pe3yibTaTi TeCTyBaHHS
Oyno 3adikcoBaHO 3pocTaHHS BHpY4Ykd Ha 2,2% cepen
desktop-xkopuctyBauis Ta Ha 5,5% cepen mobile-kopucry-
BauiB [15]. TakuMm YHHOM, PE3yJbTATH CKCICPUMEHTY
Jlan 3MOTy OpeHIy BH3HAYMTH e(EeKTHBHIIIMKA crocio
MPEJCTABICHHS JIOJIATKOBOTO MPOJIYKTY Ta ONTUMI3yBaTH
MexaHi3M #oro kpoc-npogaxis (cross-selling) na mmdpo-
BOMY KaHaJIi.

3ayBakuMo, IO KJIACHYHA ITIHOBA CTpaTeris (110 CrH-
paeTbcs Ha (iKCOBaHY HAIiHKY) Ta TEPIOJIMYHII MOHITO-
PUHT KOHKYPEHTIB IPU3BOAATH 10 BTPATH BUTOPTY TIiJT Yac
CIUTIECKIB IMONHTY a00 BTPATH KIIEHTIB IIiJ Yac AEMIIIHTO-
BUX JIiif KOHKYPEHTIB. BomHOYac 3aco0m JUHAMIYHOTO ITi-
HOYTBOPCHHS 32 aJITOPUTMOM aBTOMATHYHOI MaKCHMi3amii
Mapxi (Oani npo punox — ananiz NONUMYy, Yin KOHKYpeH-
mie i 3anacie — nPoeHo3 NONUMY — U3HAUEHHS ONMUMA-
JIHOT YiHU — a8momamuine Kopuey8amuHs YiHu — KOHM-
POIb NPOOAdICI8 T MAPICI —> NOBMOPHULL PO3PAXYHOK) KO-
PUTYIOTh I[IHH 3aJie)KHO BiJl KOJHMBAaHb IOMHTY, IIiH
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KOHKYPCHTIB, PIBHS TOBapHUX 3aIaciB, CE30HHOCTI Ta I10-
BEIIHKM CIIOKMBAYIB, MAKCHUMIi3yl0Ul Map>KHHAIBHICTh
[11].

30kpeMa, MiXKHApOAHI €-COMMErCe puUTeisiepd aKTH-
BHO BHKOPHCTOBYIOTH IutaTdopmy Competera (sixa anai-
3y€ B pexxuMi peanbHoro yacy nonaja 20 ¢axropis: Bix HiH
1 HasIBHOCTI TOBapiB y KOHKYPEHTIB JI0 3aJIMIIKIB Ha BJac-
HUX ckinaaax) [4]. 3aemaku upomy Wiggle ckoporus Bu-
TpaTH Ha [iHOYTBOpeHHs Ha 50% y m'sTH HiHOBUX 30HAX,
OMHIKaHaJIBHUH puteitnep onsry Intertop saomanus 200
0a3MCHUX MYHKTIB MPUOYTKY, a OMHIKaHAJbHHUN pUTEHIIep
moOyTOBOi eNeKTpoHikk FOXtrot 30impmmB BUTOPT Ha
13,6% [4]. MexaHi3m aii ANHAMIYHOTO I[IHOYTBOPEHHS ITO-
JATa€ B TOMY, 110, SIKIIO Y KJIFOYOBOT'O KOHKYPEHTa BHYEP-
NYIOTBCS 3allacl MEeBHOI KaTeropii ToBapiB (HANPUKIAZ,
SJIEKTPOreHepaTopiB a00 3UMOBOIO OJSTY), AJITOPHTM aB-
TOMAaTHYHO KOPHUT'Y€E IIHY Ha 1Iel aCOPTUMEHT, MaKCHMI3Yy-
I04YM Map)KUHAJBHICTh MpojAaHoi oauHuIi. HaromicTh Ha
TOBapH 3 HU3bKOIO 0OOPOTHICTIO CHCTEMa BYACHO 3aCTOCO-
BY€ 3HW)KKH, BUBUIbHSIOYH 000POTHHH KarriTas 0e3 NIKoaAn
JUIsl 3arajibHOT MPUOYTKOBOCTI.
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Pazom 3 THM 3ayBaxxumo, 1m0 (QparmeHTapHEe
3aCTOCYBaHHSl IHCTPYMEHTIB KOPHUI'YBaHHsS IIIHOBHX Ta
NIPOJIyKTOBHX CTPATETil CTBOPIOE PU3UK ITOCTA0JICHHS 200
BTPaTH PUHKOBUX MO3MILIH 4Yepe3 Bpas3lUBICTH IO
BUIIEPEDKAIBHUX Ai KOHKYpeHTiB. Lle 3ymMoBIeHO THM,
o0 JIOKaJbHA ONTHMi3alis I[{HOBOI MAaTpHIi Ta
BHUBIIBHEHHS OOOpPOTHOTO KamiTady 3a BIICYTHOCTI
CHCTEMHOI KOHKYPEHTHOI pO3BIIKH HE 3aXHIIAIOTh
MATPHEMCTBO  BiJl ~ arpeCHBHHX  IPOMO-KaMIIaHiH
KOHKYPEHTIB, [3EpKalbHUX JEMIIIHTOBHX Mid  abo
MATEHTHOTO OJIOKYBaHHS 3 OOKY iHIITHX TPABIIiB PHHKY.

IHCTpyMeHTa bHUI KOMIUICKC —HeHTpamizamii  mid
KOHKYPEHTIB Opi€HTOBaHHH Ha KOHKYPEHTHY PO3BiIKY (Ha
OCHOBI BIIKpHUTOi iH(pOpMaLii PO KOHKYPEHTIB i PUHOK)
Ta 3aKPUTTS pPUHKOBUX JIA3iBOK JO TOro, SK iX
BUKOPHCTAIOTh CYIEPHUKH (30KpeMa, He3aJOBOJICHOIO
MOIUTY, BY3bKHX CIIO)KMBUMX CEIMEHTIB, HEIOCTATHBHO
NIPEACTABICHNX TOBAaPHUX KaTEropid, BUIBHUX ILIHOBHX
HIilI, HOBHX perioHamsHUX puHKIB) [2]. Cepenm Takmx
IHCTPYMEHTIB — CHCTEMH MOHITOPHHTY IU(PPOBOL
MPUCYTHOCTI KOHKYypeHTiB (30kpema, Similarweb, CI
Radar a6o Crayon), mporpamHi iHCTPYMEHTH aHAIi3y
MIATEHTYBaHHS Ta TOPTOBEJIbHUX MAapOK (OCHOBHUMH €
Patsnap, LexisNexis PatentSight) ta aBromarm3oBaHOTO
MOHITOPHHTY I[iHOBHX MaHEBPIB 1 MpoMo-aKIiil (30kpema
Price Intelligence Software). Oxpecneni iHCTpyMEHTH
TpaHCPOPMYIOTh KOHKYPEHTHY PO3BIAKY 31 CTaTUIHOTO

CIIOCTEPEKEHHS y BUIIEPEKAIBHE pearyBaHus (puc. 4).

[Ifono BHU3HAUEHOI KOHKPETHOI INEpeBaru MoOBa IIPO
BUSIBIICHHS CTPATET1YHUX HaMIipiB CYNEpHUKIB (32 3MiHOIO
CTPYKTypH CaHTiB, TIOSBOIO TATEHTIB) 1O iXHHOTO
MyOJIIYHOTO BUXOAY HAa PUHOK Ta MPO 3aXWCT PUHKY BiJ
JIEMITIHTY Ta/ab0 arpecMBHOTO MapKETHHTY KOHKYPEHTA.
Ile BinOyBaeTbcss  muIIXOM — MiHIMIZamil  edekTy
HECIIOJIIBAHOCTI  MiJl dYac 3allyCKy KOHKYpPEHTaMu
MPOMOAKIIif, 3HIKOK Y JEMIIHIOBHX KaMIaHii Ha
30BHIIIHIX pHHKaX (30 aneopummom MOHIMOPUHZ
KOHKYpeHmi6 — auaniz ixwix Oiti — MOOeno8aHHs
MOCIUBUX CYEHApTie — NPOSHO3 3a2PO3U —> NIO20MOBKA
3AXUCHUX 3aX00i6).

Hanpuknan, Ko cucteMa MOHITOPUHTY (iKCYeE, 10
KOHKYPEHT HPOTSTOM TIIKHS MOCHIZOBHO 3HIKYE IIHU Ha
KJIIOYOBI TOBapy Ta PO3IIUPIOE PEKIAMHY aKTHBHICTB,
BOHA PO3Ii3HAE 1€ SIK CUT'HAJ TIPO MiATOTOBKY MacIITaOHOT
KaMIaHil i3 3aBOIOBaHHS YAaCTKH pHHKY. 30KpeMa,
riobasbHa MIATHKHO-TEXHOIOTiYHa KoMmanis Mastercard
3 2020 p. BuxopucroBye mmiatdpopmy Crayon mis
CHUCTEMaTHIHOTO BiJICTe)KCHHS KOHKYPEHTHOTO
cepemoBuina [5]. OTpumMaHi 3a AOMOMOrOK MIATHOPMHU
naui A MOXJIMBICTH KOMITaHii 3aBYacHO
ineHTH(IKyBaTH TOTEHLIHHI KOHKYPEHTHI 3arposu y
noHayg 200 kpaiHax i TEpUTOpIsX Ta 3aCTOCOBYBATH ILIaH
NPEBEHTUBHOTO pearyBaHHs Ha HUX (Tak 3Banuii defensive

playbook) [5].

IHCTpyMEHTAIbHI
: 1 KOMILIEKC

CucreMu MOHITOPUHTY
dpoBoi npucyTHOCTI
KOHKYPEHTIB.

BrumB uepes anaii3 3MiH B

[MporpamHi iHCTpyMEHTH
aHaJIi3y MaTeHTYBaHHS Ta
TOPTOBENBEHUX MapOK.

Brus quepes BiL[CTe)KeHHﬂ

ABTOMaTH30BaHMI MOHITOPHHI
[[IHOBUX MaHEBPIB 1 IPOMO-
aKIin

Brus 4yepe3 CKaHyBaHHA

Crenundixa MapKETHHTOBHX 6mnx<§Tax Ta| aKTHBHOCTI KOHKYpPEHTIB. [ I[IHOBHX 3MiH KOHKYpPEHTIB Ha
BILIHBY PEKTAMHUX KaMIIaHisx PHHKaX.
KOHKYPEHTIB.
Jo3BoILsie 3aBUacHO Jlo3BOJIsi€ 3aBUaCHO BUSABUTH, [ ABTOMAaTHYHE CIIOBILIEHHSA
VYupasniHcbka PO3pOOIIATH KOHTP3aXOH JIO | SKi TEXHOJIOTII UM NPOAYKTH | MapKETUHIOBOI'O BiAALIY IIPO
peaxiis Hilf KOHKYpPEHTIB TOTYIOTh J0 3aILyCKy noTpedy B porpami JIOsUIbHOCTI
KOHKYPEHTH. JJIsl yTpUMaHHS KIII€HTIB.

¥

Pesynbrat nns

KoHkypeHTHI nepeBary Ha MiXXHapOJIHUX PHHKAX, 30KpeMa (opMyBaHHS CUCTEMH

KOHKYPEHTO- BUIICPEKAIBEHOTO PearyBaHHs

CITPOMOYKHOCTI
HekopexTHuit | ®PparMeHTapHE 3aCTOCYBAaHHS IHCTPYMEHTIBBILIUBAE HA PUHKOBUH pe3yibTaT Yepe3 XuOHe :
BILJIUB ' BIMYUYTTS 3aXHUINEHOCTI BiJl 3arp0o3u BTPaTH KOHKYPEHTHHUX TTO3HIIII |

Puc. 4. Posb iHCTpyMEHTaIBHOTO KOMIUIEKCY 3 HeHTpasi3awil Jiif KOHKYpeHTIB
B YIPaBJIiHHI MDKHAPOJHOIO KOHKYPEHTOCIIPOMOXKHICTIO MiAMPUEMCTBA
Horcepeno: chopmoBaHo Ha OCHOBI [4; 11; 7; 2].

dparMeHTapHe 3aCTOCYBaHHS IHCTPYMEHTIB HEHTpati-
3amii Jiif KOHKYpPEHTIB CIIPHYUHSE XUOHE BiTIyTTS 3aXU-
IIEHOCTI BiJT 3arpO3W BTPATH KOHKYPEHTHUX NO3HIIiH (BHA-
CITiIoK (hOKyCy MapKeToJIOTiB Ha (hopMaTi3oBaHIX KPOKax
OCHOBHHX KOHKYPEHTIB) Ta iHpOopManiitHOTO

TepeBaHTAKEHHS BTy MAapKETHHTY.

KoxHa 3 oOKpeciieHIX HaMy TPy iHHOBaiHHUX 1HCTPY-
MeHTIB (y pasi iX i30JJbOBaHOTO 3aCTOCYBaHHS — HaIpH-
knaj, mume A/B-tectu 6e3 TMHAMIYHOTO 1IHOYTBOPEHHS,
abo nuIIe IiHOBI aJTOpUTMH Oe3 TeCTyBaHHS I[IHHOCTI)
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3yMOBIIOE (pparMeHTapHICTh (HOPMYBaHHS MIKHApPOIHUX
KOHKYPEHTHHUX [lepeBar (3a 4aCOBUMH IapaMeTpaMu, KaHa-
JIaMU, PUHKaMHU, I[IHOIO Ta NPoayKToM). OHAK MMO0JIaHHS
OKpeciieHOT (hparMeHTapHOCTI MOXKIIUBE IIJISIXOM 3aCTOCY-
BaHHs MaTpHILli BUOOPY Ta KOMILJIEKCYBaHHS IHHOBAIIHHUX
IHCTPYMEHTIB CTpPATeriYyHOro MapKEeTHHIY B YHpaBIiHHI
MDKHapOIHOIO KOHKYPEHTOCIPOMOXKHICTIO. J{7s 1i popmy-
BaHHS BHKOPHCTAHO J1Ba B3a€MOTIOB’s3aHi KpHUTepii - pi-
BEHBb HU(PPOBOI 3piITOCTI MAMPUEMCTBA Ta THII IIUTHOBOTO
PHHKY.

[epmmii kpuTepiit - piBeHb TUPPOBOT 3PIIOCTI — BH-
3HAYaEThCs CTyneHeM chopmoBanocTi mudposoi iHdpa-
CTPYKTYpH, IHTEIrPOBaHICTIO JaHUX Ta PIBHEM aBTOMAaTH3a-
i1 aHAJTITHYHKX 1 YIIPaBIiHCHKUX pilieHs. [y o0rpyHTo-
BaHOTO BHOOPY Ta KOMIUICKCYBaHHS iIHHOBALIHHUX THCTPY-
MEHTIB CTPATEriyHOr0 MapKeTHHTY BHOKPEMJICHO TPH pi-
BHI 1IU(POBOI 3piIOCTi: BUCOKMII (SIKWiT BU3HAUAE EKOCHUC-
TeMHa auokdranmizanis, Biaacui  CDP/DMP,  Al-
TEXHOJIOTIT), CepeIHii (TKUi BU3HAYa€ BHKOPUCTAHHS XMa-
pHEX SaaS-pimieHp 6e3 IHOMHHOI iHTeTpalii) Ta HI3KUH

(sixmii BU3Hayae BincyTHIicTh | T-iHpacTpyKTypH, BUKOpH-
CTaHHS BIAKPUTHX JKepes Ta 6a30BO1 BeO-aHATITUKH).

Jpyruii kxputepiit — THI LiJTbOBOTO PUHKY - BU3HAYa-
€THCS BIIMIHHOCTSIMH y B3a€MO/IIi 31 CIIO)KMBa4aMHU Ta KOH-
KypeHTHHM cepezoBuineM. J[ast BUOOPY Ta KOMILIEKCY-
BaHHS IHHOBAaIMHUX 1HCTPYMEHTIB CTPATETIYHOTO MapKe-
TUHTY BHiIeHO puHKy: B2C (e BU3HAYAIBHUMU € MacCIIl-
Tab CrIoXXMBYOI ayINTOPIi, MIBUAKICTH 3MiHU MOMHTY, MOX-
JMBOCTI IIEpCOHaJIi3alii Ta ONepaTHBHOTO TECTYBaHHS PH-
HKOBHX rinore3); B2B (1e Bu3HauansHUMU € 1HANBITyaTi-
3aLisl NpOMO3HILil, IPOrHO3YBaHHS MOBEIIHKH KIIEHTIB Ta
HeoOXiTHICTh 3aXUCTY BiJl KOHKYpEHTHHX Miii). [Tpu oMy
3a3HaunMo, 110 B2B/B2C BHKOPHCTOBYEThCS K 0a30BHI
piBEHb THITOJIOTI3AIli1, 8 HE K MOBHA KJIaCUQiKaIlisg MiKHa-
POTHUX PUHKIB.

ITepeTuH 3a3HaYeHUX KPUTEPiiB BU3HAYAE BiAMTOBITHII
CTpaTeTiYHUI peXXMM 3aCTOCYBaHHA iHHOBALIHHUX 1HCTPY-
MEHTIB CTPATEriqyHOr0 MapKeTUHry (Tadm. 1).

Tabnuys 1

Martpuns BUOOpY Ta KOMILIeKCYBAHHS IHHOBALIi{HUX IHCTPYMEHTIB CTPaTerivyHoro MapKeTHHIY
B YNPaBJIiHHI Mi>KHAPOTHOI KOHKYPEHTOCITPOMOKHICTIO

Pisennb
nuppoBoi Tun pUHKY: MaCOBHI CIIOKHBAY Tun punky: KopnopatupHmii cekTop
3pijocri
Crparteris: [IpoakTHBHE JTiIEPCTBO Ta TillEPIIEPCO- . .
parer P p priep Crpareris: [IpeauKTHBHUI 3aXUCT
HaJi3anis Lo T
. . Iepeobauenns: Social Listening kopropariBHUX
Ilepeobauenns: CDP Ta Machine Learning (moBa . S )
cave 1Ipo mporsosysarms LTV/Churn) sanuTiB Ta Predictive Lead Scoring.
Bucokwuii PO 1P ypat . ' Kopuzysanns: Dynamic B2B Contract Pricing Ta
Kopueysanns: JlnHamiuHe LiHOyTBOPEHHS Ta IH- N .,
R . A/B-TecTyBaHHS LIHHICHUX TPOMO3HUIIIH.
(bpoBi NBIHHUKK CHOXKHBAYIB. . o . .
. o . Heiimpanizayis: ABTOMaTH30BaHHUIl MOHITOPHHT
Hetimpanizayis: Al-KOHKypeHTHa pO3BiKa Ta . N .
. TEeH/IepiB Ta MAaTCHTHOI aKTUBHOCTI.
NpOTUACMII(IHT.
Crparerist: [lIBuaka aganTaiist Ta TpeHI-CIOCTe- Crpareris: PeakTtuBHuit 3axuct
peXeHHs IMepenbaveHHs: AHali3 MOIIYKOBOTO MHONHUTY B
Iepenbadenns: Social Listening Ta anamnis cna6- CYMDKHUX Tally3sX.
Cepenniit KHX CHTHAJIIB. Kopurysaunst: T'Hyuki TapudHi citku ta A/B-Tec-
Kopurysauns: A/B-TecTyBaHHS JICHANHIB. TYBaHHS KOHTEHTY.
Heiirpanizauis: MoHiTopuHr 1udpOBOi MpUCYT- HeiiTpanizauis: MOHITOPUHT [[IHOBUX MaHEBpiB,
HOCTI KOHKYPEHTIB. OTJISIIA KOHKYPEHTIB.
. . Crpareris: 3aXUcT Ha HOTOYHUMH JaHUMH
Crpareris: OmauiBa CoCTepeKIUBICTh .
N . INepenbauenns: MOHITOPUHT KIFOYOBHX TOIIYKO-
[lepenbauenns: ba3oBuii TpeHn-aHamiz uepes . . . ot
. . BUX 3allUTiB rajys3i Ta BiicTeKeHHs myOikawuiii y
Google Trends, MOHITOPHHT BiKPHTHX T€MaTHY- .
. . . npodinsaux 3ML
HUX CIIBHOT 1 popyMiB. . N N
. . . . Kopurysaunst: J{udepeHuifioBanuii mpaicuur Ha
Hu3zbkuit KopuryBanHs: Py4Huii MOHITOPHHT 11iH KOHKYpe- h o
; . OCHOBI OITMTYBaHb KIII€HTIB Ta TECTYBaHHS IPO-
HTIB 32 BOYJJOBAaHUMH IHCTPYMEHTaMH COLIMEPEIK. o
. N . . MO3MILLIH Yepe3 PO3CHIIKH.
Heiirpanizauis: ba3oBi CHOBilleHHS PO 3rajKu . L . .. .
. S L Heiirpanizanis: MOHITOPHHT calTiB, mopTdoiio
KOHKYPEHTIB Ta aHaJIi3 BIIKPUTHUX 3BITiB i Karajo- . . .
) . KOHKYPEHTIB, CIOBIIIEHHS NP0 MOsIBY OpPEH[IB Ta
riB TOBapiB. :
TOPriBeJIbHUX MApOK.

Lowcepeno: po3poOIIEHO aBTOPOM.

Hageznena marpuis peasisye anroputM o0y 0BH MOB-
HOLIIHHOTO MapKETHHIOBOTO CTEKY B YIIPaBIiHHI MiXKHApPO-
JTHOIO KOHKYPEHTOCIPOMOXKHICTIO T ITPHUEMCTBA.

BucHoBkH. 3a pe3ynbTaTaMH JIOCHTIPKEHHS! BCTAHOB-
JIeHO, 1110 (POKYC MIKHAPOJAHOI KOHKYPEHTOCIPOMOXKHOCTI
3MIIY€THCS 3 TPANUIIHOI MIHOBOI Ta SAKICHOI acHMeTpii
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TOBapiB JI0 IIBUJKOCTI aHANITHKH, THYYKOCTI aCOPTHMEH-
THHUX MaTpPUIb Ta TTTMOMHYU AnpKUTanizamii. Le s3ymosnene
THM, L0 KIIFOUOBHUM JIETEPMIHAHTOM PUHKOBOTO YCIIXY €
SKICTh NPEANKTUBHO-3IalITUBHOTO YIIPaBIIiHHS.

SIKiCTh TIPETMKTHBHO-aJalITHBHOTO YIPABIIHHSI MiX-
HAapOJHOK  KOHKYPEHTOCIIPOMOXHICTIO  MiANPHEMCTB
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3a0e3nedyeTbcsl CHHEpriro BekTopiB: (i) mependaueHHs
CIOXKHMBYHX MTOTPEO , 10 TO3BOJISIE 3aiiMaTH BLIBbHI HIllli Ta
OTPUMYBAaTH «IIPEMIil0 3a HOBAaTOPCTBO» (Uepe3 aHali3
«cmabkux curHaniBy, Social Listening, ML); (ii) kopury-
BaHHs LIHOBUX 1 MPOAYKTOBUX CTpaTeriii, 10 3a0e3mneuye
MiHIMI3aIliI0 PU3UKIB 3aIlyCKy MPOAYKTIB Ta ONTHUMI3alilo
MapkuHaIbHOCTI (ocHOBOIO € Dynamic Pricing Engines,
A/B-tecryBanus, muposi nBiiHukn); (iil) HefTpamizamis
Iifi KOHKYPEHTIB, sIKa TpaHCc(POpMY€e PO3BIIKY Y IPEBEHTH-
BHUI 3aXHCT pUHKOBOI 9acTKH (0cHOBOIO € Cl-tmardopmu,
aHaJi3 TaTeHTHOI aKTHBHOCT1).

s peamizanii OKpeciieHOI CHHEpTii 3ampOoNOHOBAaHO
3aCOBYBaHHS aBTOPCHKOT MOZIEII IHTETPOBAHOTO MTPEANKTH-
BHO-aJIalITHUBHOTO YIIPABIIHHS MIDKHAPOIHOK KOHKYpECH-
TOCTIPOMOXKHICTIO ITiIIPUEMCTB, 5IKa 0a3yEThCS HA 3aMKHE-
HOMY KOHTYPI i3 BUSIBJICHHS CHTHAJIiB, TECTyBaHHS TiIIOTE3,
OTEPATUBHOIO PO3TOPTaHHsS Ta 3aXUCTy Oi3HeCy, aHaJi-
THKH 1 3BOPOTHOTO 3B’5I3Ky Ta peKaniOopyBaHHs gaHux. O0-
IPYHTOBaHO, LI0 3aCTOCYBAaHHS 3alpONOHOBAaHOI Mopjeni

CTBOPIOE TIEPEIYMOBH JJIs1 OS3MIEPEPBHOTO OHOBJICHHS 1H-
(dopmarii, koopauHaIil MAPKETUHIOBUX IHCTPYMEHTIB Ta
3MEHIICHHS (PParMeHTapHOCTI YIPaBIiHCHKUX M.

[epcriekTHBH MOJANBIINX JOCTIHKEHb Yy JaHOMY Ha-
IpsAMi MOJIATAIOTh ¥ PO3POOII KPUTEPiiB OIIHKH €KOHOMi-
4yHOT e()eKTUBHOCTI BIPOBAPKEHHSI MOJIEINI iIHTErPOBAHOTO
NPEJMKTUBHO-3IAITUBHOTO  YIPABIiHHA KOHKYPEHTO-
CIIPOMOXHICTIO MIANIPUEMCTB OKPEMHX Tajly3ed HallioHa-
JHHOT EKOHOMIKHM Ha 30BHIIIHIX PUHKAX.

Jexaapanisi 1010 BHKOPHUCTAHHS iHCTPYMEHTIB
IITY4YHOTO iHTeJIeKTy. B X011 miaroroBku crarti 0yso BU-
KOPHCTaHO IHCTPYMEHTH I'€HEPAaTHBHOTO IITYYHOTO iHTE-
nexry (Gemini 1.5 Flash) st mineit nomyky ta y3araib-
HEHHS JIITEpaTypH Ta TMOKpAIEeHHs JIoTiku cTaTTi. JXKoaeH
TEKCT, 3r€HEPOBAHNH 32 JOMIOMOTOI0 MITYYHOTO iHTEIIEKTY,
HE BUKOPUCTOBYBABCS 0€3 KPUTHIHOTO peJaryBaHHsA. AB-
TOpPH HECYTh TIOBHY BiJINIOBiAIbHICTH 32 HAYKOBICTh, TOY-
HICTbH Ta IUTICHICTh KOHTCHTY.
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